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The Prudential Insurance Company of America 











FORREST \F. DRYDEN HOME OFFICE A) 

PRESIDENT NEWARE, N. J. LY 
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GUARANTEE MORTGAGE AND FINANCE Co. 


4 ~~ OC 


¥ 3 


DES MOINES, IOWA 


Assets over One Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the premier agricultural state of the Union. 


IOWA first farm mortgages are among the safest investments in the world. 


The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 


in the Union. 


REFERENCE: Any insurance company, bank, or trust company, Des Moines. 


R. B. PARROTT, President 


Suite 1001-1002-1003 Register & Tribune Building 4 
DES MOINES, IOWA. Y 
f 


Correspondence Invited! 


C. H. MARTIN, Treasurer 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under the Act of March 3, 1879 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 





EVERY INSURANCE MAN 
Who travels as Solicitor, Auditor, 
kg & Inspector or Adjuster is 
Gn), ELIGIBLE 
& TO THE 
Iowa State Traveling Men’s Association 
“Oldest and Best’’ 
Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1920, for $2.00 


Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
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THE HOME OF SERVICE 
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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. 


It will pay anyone interested to in- 


All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 























The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


IFE INSURANCE COMPANY 


OF GOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 




















SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 
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Insurance in Foree 


$43,000,000.00 
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HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 
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AN INVALUABLE THE CONDENSED FOR UNDERWRITERS 
oninenazaros. «© CHEMICAL DICTIONARY — ““sroxens,etc. 


Names and uses of 7,000 chemicals, with — Constants: Specific gravity o.801; boil- 
synonyms; chemical formulas; colors; 7a ing-point 21°C. 
properties; constants; specific gravities; Soluble in water, alcohol and ether. 
melting points; boiling points; solubility Derivation: (1) Commercially obtained 
in water, alcohol, ether and other sol- (a) from “first runnings” of alcohol 
vents; their preparation and materials stills by fractionation in a special still; 
from which they are made; with a brief ction: (b) by passing alcohol vapor over 
outline of the process; their grades and - platinum black; (c) by synthesis from 
the kinds of containers in which they acetylene gas. (2) By pouring a mix- 
are customarily shipped. : ture of 90 per cent. alcohol and con- 
Fire Hazards are also defined, and the rail- : centrated sulfuric acid “into a_ solution 
road shipping regulations are given. 7 ; of potassium bichromate. The mix- 
Chemicals are arranged alphabetically. ture is heated in a reflux apparatus 
Book contains 528 pages, 6x9 inches in and subsequently distilled. 
size. ie Method of purification: Rectification 
Specimen Subject Showing Method Pe in a special type of still. 
of Treatment. ; Grades: Technical. 
Acetaldehyde (Ethyl aldehyde, Acetic Containers: Iron drums. 
aldehyde, Ethanol, Aldehyde) Uses: Paraldehyde; organic’ synthesis; 
CH; CHO. silvering mirrors; dyestuffs. 
Color and properties: Colorless, light, Fire hazard: Dangerous. 
inflammable liquid; pungent, fruity mi Raiiroad shipping regulations: Red 
odor. tin label 

















PRICES, PER COPY, DELIVERED 
STIFF COVER EDITION, $5.30 FLEXIBLE COVER EDITION, Thumb Indexed, $6.30 


Chicago, Office: THE SPECTATOR COMP ANY 135 WILLIAM STREET 
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MILAN INTERNATIONAL REINSURANCE CO., LTD. 


Registered Office: Roma 


Head Office: Milano (Italy) 4—via Victor Hugo 


United States Managers: WILLCOX, PECK & HUGHES, 3 SOUTH WILLIAM STREET, NEW YORK 


Deposited in United States: One million of dollars 


BOARD OF DIRECTORS 


CHAIRMAN GALAZZI Cav. ERNESTO, Director of the Banca Italiana di Sconto. 


On. SCALINI Gr. Uff. Dott. ENRICO, Senatore del Regne, Director of MARIANI Comm. LEONE, Reggente of the Banca d’Italia. 
the Banca Italiana di Sconto Chairman of the Societa Petroli d’Italia. POGLI ANI Comm. ANGELO, Managing Director of the Banca Italiana 
i Sconto. 
VICE- MAN 
CE-CHAIR RASTELLI Dott. Comm. PIERO, Director of the Reale Ass‘curazioni 
TEDESCHI Ing. Comm. GIACOMO, Director of the Banca Commerciale Vita and of the Banca Commerciale Italiana. 


Italiana. SCALINI Dott. Comm. GIUSEPPE, Director of the Banca Lariana di 
DIRECTORS Como. 
AUDITORS 


BATTAGLIA Dott. LUIGI, Director of the Stabilimento di Castellanza BENZONI Rag. GERMANO—BROGGI CARLO EDOARDO— 
della Societa Ligure Lombarda. CATELLI Cav. ANGELO—DOLCETTA Dott. Cav. BRUNO—ROSEO 


BINDA Ing. Cav. ACHILLE, Director of the Societa an. Bertelli, Crippa Dott. GIAN GIACOMO. tot 
etc. 


AUDITORS (acting) 
ON. CANDIANI Dott. Comm. ETTORE, Chairman of the Federazione . 
Commerciale Industraile Italiana. CAVALLI Prof. Comm. CARLO—DE PAOLINI Cav. PIETRO. 


base Se Se. Senatore del Regno, Chairman of the Banca Com- MANAGING DIRECTOR 


FINZI Comm. ANSELMO, Director General of the ‘‘Italica Grandine.”’ Comm. ANSELMO FINZI. 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 






Established ° ae 1869 


LONDON GUARANTEE & ACCIDENT CO., Ltd °regnce 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH 

Resident Managers 
ELMER A. LORD & CO., Resident Mawagers 


WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com- 


pany? 





Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts. 
Incorporated 1851. 





434 Walnut Street, Philadelphia, Pa. 
145 Milk Street, Boston, Mass. 


OF LONDOR | 





Reserves and Surplus to Policyholders | 4 Good Policy 


$1,685,000.00 “3 in |” 
enn hat 


Protection to you 
while living,andtc 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live” Insurance 
Men—Write today 


INSURANCE CO. 
SEATTLE, U. S. A. 





D. B. MORGAN 
President 


Home Offices, Northern Life Building 
Fourth Ave. and Seneca St, 




















The Independent Order of Puritans 


Home Office—Sulte 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 

— nea guaranteeing a fixed monthly Income to 
Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 

Life Certificates 1° yéar term, Whole Life and Endowment Plan. 


. e s e e t fi t . 
Combination Sick, Accident Annuity fion against loss of 
d Funeral Benefit Certificates or accident ands 
an Funeral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 

ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Menagement. 
INSURANCE IN RCE $15.990,000.0° MONTHLY INCOMR ANNITIITIOCRg 




















The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 











Cc. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


emo ania’ dino co-5 7015: cca ie'a ais 0 xiv wie ernie reed os 0 © . $616,934.38 
LIABILITIES, INCLUDING CAPITAL........... 553,387.67 

9) Beso | | aS are Fee $58,546.71 
SURPLUS TO POLICYHOLDERS.......... . . $317,696.71 


AGENTS WANTED.IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 

















NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


GUST. 8 B. HOLT, Special Agt 
73 Kilby Boost, Boston, Mase” 
FRANK G. DELA HUNT, 





W. P. RAY, Special Agent 
Terre Haute, Ind. 726 Racine Breet, Milwaukee, Wis 
ERIK LINDSKOG, Special Samet 
C. C. CRANDALL, Special t 7 W. Lake 8t., Minneapolis, 
Cambridge Springs, Penn. —_ 
RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 











ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
































A. J. SABATH, President 








CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Ly pve WRITES 
= Fidelity and Surety Bonds Plate Glass General Liability 
RENGTE Accident and Health ss Burglary . Elevator 
7 INCERITY| Monthly Payment Automobile Liability—Property Teams 
 @ ri Damage and Collision 
)4na Licensed by the United States Government, the District of Columbia, and the following States: 
ce , Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 


A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, wi : i 
outlined by its own Officers and Directors in co-operation with its own agents. SO weating 





O. F. ROBERTS, Vice-Pres. & General Manager 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 


Robbing Yourself (Issued in May, 1917). 
Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Take Notice (Issued in May, 1917). 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 


Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. ; 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $3. 
extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 


Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


PORTUGAL SPAIN 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 
Foundator-Manager of the ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 3lst December 1918 


Premiums........... $2,215,483.74 
Losedsi naid.. 2... ..-. $ 599,909.42 
Sern = hn 6 es $1,615,574.31 


Results obtained by the Companies ‘fA COLONIAL” & 
‘““OCEANO”’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums..... ..$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-13 PRACA DE MUNICIPIE. 

















High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 


9! William Street 
New York 


415 Locust Street 
St. Louis, Mo. 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mor. 


91 William Street New York 











THE SPECTATOR | 








“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


Oyitem ahutatebnes mm (sr tae 


of Service 


Losses Paid over $174,000,000 


Thursday 





FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 














Over $75,000,000.00 





of new business is the 
record for 1919 of the 





BANKERS LIFE COMPANY 
DES MOINES GEO. KUHNS, Pres. 











MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay, direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
= HY should any man be satisfied with a policy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Patent, 
> Kansas, Michigan, Ohio and the District of Columbia. 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 






































AGENTS WANTED 
WwW Liberal commission paid to live producers. 


H. G. ROYER, Pres. 
C.O. PAULEY, Sec’y. & Treas. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


Westminster Bldg: 
CHICAGO, ILL. 


~ 
To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident. 








Kristiania Shipping, Insurance and Trading Co. A/S 

















Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: “CLARO”, KRISTIANIA. 
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PUBLIC LIFE INSURANCE C0.) | Great Southern 


$500,000 Authorized Capital LifeInsurance Co 


is now offering 


SPECIAL INDUCEMENTS of Texas 


for 


SUPERINTENDENTS and ASSISTANTS 








Insurance in force over $80,000,000.00 








Correspondence Treated Confidentially 
Assets over $10,000,000.00 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


Texa 
108 So. La Salle Street | CHICAGO, ILLINOIS Dallas Ss 




















The 


Security Benefit Assoctation 


SUCCESSOR TO 
Che inights and Ladies of Securitp . 
National Office - - Security Building - - Topeka, Kansas . 








A MILLIONAIRE SOCIETY 


250,000 Members 


The Society with a great past—The Society with a GREATER future. 35% greater increase in membership during the first 
nine months of 1919 than in any preceding year. 
The Society that H A S met all requirements of State Laws and stands “Four square to all the winds that blow.” 


SPECIAL FEATURES 


Issues four forms of adult certificates—all on adequate 
rates. 


American Experience 4% Twenty pay Life. 
American Experience Paid up at 70. 

N. F. C. 4% Whole Life 

Current Cost Triennial Automatic Revision. 


Issues two forms of Juvenile Certificates. 


Term Certificate to age 16, when transfer is made 
to Adult Department. 





Whole Life Certificate. 


A Real Fraternal Society operating a Mutual Co-operative Farm of more than 300 acres—An Old Folks’ and Orphans’ Home 
—A General Hospital in course of construction. 


All members entitled to benefits of these charitable institutions without contributions additional to the regular assessment 
rates. 
For information, address 
MOST ATTRACTIVE CONTRACT J. M. KIRKPATRICK, National President 


: TO MEN AND WOMEN Topeka, Kansas 
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19,712 LEADS 


were distributed among Fidelity field men in 
1918—the result of our direct mail advertising. 
This is agency co-operation on a vast scale 
and explains why we are writing more business 
than at any time in our history. 


The Fidelity operates in 40 states. Full 
level net premium reserve basis. Faithfully 
serving insurers since 1878. Insurance in force 
over $150,000, 000. 


A few agency openings for the right men 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


WALTER LE MAR TALBOT, President 

















HOME LIFE INSURANCE GO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Compeer shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal-mortality greater than any experienced in the Com-_ 
pany’s histo: but. notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfrs. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. ! 
256 Broadway, New York, N. Y. | 














THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are-Social Centers, 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 





Extracts from Report of Examination of 


Southwestern Life Insurance Company 


By the State of Texas, June 28, 1915. 


“Tt is noteworthy that this Company was organized 
without any promotion expenses.” 

“T beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.”’ 
HOME OFFICE, DALLAS, TEXAS. 





Continental Life Insurance Co. 
WILMINGTON, DELAWARE 


TWELFTH ANNUAL STATEMENT 
DECEMBER 31, 1919 


Admitted Assets, - - - $3,346,170 
166% of liabilities 


Liabilities, - - - - = = 2,021,196 
Only 60% of Assets 


Capital,$675,950 
Excess of Assets, |sirniu: ci9.021 {9 15324,974 


66% more than liabilities 


New Insurance Paid For, - 7,140,928 


67% more than 1918 


Insurance in Force, - - - 26,472,792 
Net increase 90% greater than 1918 

















reneral, ccident 


FIRE AND LIFE 


{ASSURANCE CORPORATION, Li. 


P cumin RICHA 2DSON, United States Manager 


GENERAL BUILDING - 4T & WALNUT STS. 
PHILADELPHIA 















THE EYES OF THE WORLD ARE TURNED TO CANADA 

And with good reason. It is a land of wonderful opportunity. 

No class finds broader opportunity than the Life Agent. Canada ap- 
proves of Life Insurance—and especially approves the liberal Policies of the 
most successful Life Company in the country. 


Write for Agency terms 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 











Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 





Detroit, Michigan Liberal Contracts to Live Agents 


ELMER BH. DEARTH Upto the minute policies. Write us. 
President 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
#0 1,240,375 copies, averaging 23,853 weekly. 

se standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recewed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


_ Tue Spectator, established in 1868, is a weekly 
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HE approach of January 19, which 
has been set aside as National In- 
surance Day in the great thrift drive of 
the Y. M. C. A., will bring to the fore 
all over the country the great distinctive 
characteristics of life insurance as a 
means of accomplishing desirable ends 
which cannot be done by any other single 
agency. On National Insurance Day, 
speakers throughout the United States 
will emphasize the salient features and 
advantages of life insurance as furnished 
by the numerous responsible companies 
of the country ; and this educational work, 
together with the literature distributed to 
those who ought to be interested in the 
subject, will no doubt result in thousands 
of applications for life insurance from 
those who had not previously realized its 
varied beneficial uses. The large posters 
which have been prepared to be exhibited 
in public places are well designed to catch 
the eye, the slogan adopted, “Life insur- 
ance to-day brings in your ship with to- 
morrow’s bread and butter,” being well 
calculated to impress readers with the 
desirability of making due provision for 
their own and their dependents’ future. 
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Excellent suggestions have been prepared 
for the assistance of public speakers on 
this subject, and it is to be expected that 
a great many people will be brought to a 
realizing sense of their duty to provide 
at once, by a safe and sure means, “to- 
morrow’s bread and butter” for them- 
selves or those who are dependent upon 
them. 





HE early returns from life insur- 
ance companies point to huge 
aggregate increases in I9I9Q in the vari- 
ous items of the companies’ statements, 
indicating growth in the appreciation of 
the benefits of life insurance by the pub- 
lic. Heavy gains have been made in the 
amounts of new business written and in 
insurance outstanding, and correspond 
ing increases in income and resources 
are shown. It is believed that there has 
been a greater degree of persistency 
among old policyholders than has been 
the rule in the past, so that, with aug- 
mented writings and fewer lapses, the 
insurance in force is expected to show 
much more than an average gain. The 
improvements in policies, the inclusion 
of disability benefits, the effects of the 
influenza pandemic and the war risk 
insurance educational campaigns have 
all had their influence in broadening and 
deepening popular interest in life insur- 
ance. Of course, the constant work of 
agents has been a big and essential fac- 
tor, as well, and one which can never be 
overlooked nor ignored. In fact, the im- 
proving quality of life insurance sales- 
manship, due to the agents’ increasing 
use of facilities for educating them- 
selves and their prospects, is a notice- 
able feature of the present day in the 
life insurance field. The outlook for the 
future was never brighter than now, and 
every agent should determine to make 
the most of existing opportunities. 


HE addition of December fire losses 
T aggregating $27,366,500 to those of 
the preceding eleven months brings the 
total for the calendar year 1919 up to 
$269,000,775, this sum representing the 
losses in the United States and Canada, 
as compiled by the Journal of Commerce. 
The tide now seems to have turned in 
the right direction, for the amount named 
for 1919 indicates a decline of about 
$47,000,000 from the loss in 1918, and is 
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jess than $2,000,000 more than that of 
1917, though $37,000,000 in excess of the 
loss in 1916. While the record thus 
shows a more favorable aspect, it must 
not be forgotten that the 1919 loss is the 
largest in the history of the country with 
the exception of the war year, 1918, and 
the year of the great San Francisco con- 
fHlagration, 1906, so that every effort 
should be made to still further reduce 
the annual waste by fire. 





I N commenting upon the extensive legis- 
lation concerning the fire insurance 
business and the companies engaged in 
it, the National Board of Fire Under- 
writers points out that undue interfer- 
ence by legislative or administrative 
bodies or officers is bound to produce in- 
efficiency, which results ultimately in in- 
creased cost to the public. On the other 
hand, the Board recognizes the stabilizing 
tendencies of the National Convention of 
Insurance Commissioners and the good 
that has resulted from their discussions 
and joint efforts, which is likely to con- 
tinue in the future in the direction of 
preventing radical legislation or official 
action, and in making recommendations 
for constructive legislation. Of late 
years there has been noticeable a grow- 
ing spirit of co-operation between the 
State officials and the fire underwriters 
which promises well for the future of 
the fire insurance business and for the 
welfare of the people as a whole. 





Western Mutual Life Association 
Reorganizing 

The Western Mutual Life Association of 
Los Angeles, Cal., is reorganizing and pre- 
paring to write life insurance on the old- 
line legal reserve basis, with a paid-up capi- 
tal of $250,000, and with assets of $1,000,000 
exclusive of capital and a liberal surplus 
over all liabilities, including in the latter 
item the full tabular reserve on its entire 
$22,000,000 of outstanding business. 

Paul L. Woolston, the consulting actuary 
of Denver, Colo., has been in Los Angeles 
during November and December, assisting 
in formulating the reorganization plans. 

The Western Mutual Life is now being 
examined by the California Insurance De- 
partment. 





Canadian Underwriters Encourage Sales- 

manship 

The Life Underwriters 

Canada has prepared a course in life insur- 

ance covering a full year of study and em- 
bracing five general classes of service. 


Association of 
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DEATH OF E. E. RITTENHOUSE 


Equitable Life Assistant Secretary Began as 
Telegraph Operator 


Ilmer E. Rittenhouse, assistant secretary’ 


of the Equitable Life Assurance Society of 
the United States, and one of the _ best- 
known insurance men in the country, died 
on January 2, at his home in Montclair, 
N. J. He was born in New York in 1861, 
and started his career as a telegraph opera- 
tor. He moved to Colorado in 1880, where 
he became superintendent of the telegraphic 
system of the Colorado Midland Railway. 
He went to Corea in 1898 and engaged in 
railway construction, being also. special 
correspondent for The New York Herald, 
He returned to America in 1902, and for 
three years was editor of the Daily Tele- 
graph of Colorado Springs, resigning that 
position to accept an appointment as Dep- 
uty Commissioner of Insurance for Colora- 
do, later becoming Commissioner., In 1907, 
he was elected president of the Provident 
Savings Life Assurance Society of New 
York, resigning in 1911 to become conserva- 
tion commissioner of the Equitable Life of 
New York, in which position he established 
a health bureau for life insurance policy- 
holders with free health examinations peri- 
odically. 

He assisted in the organization of the 
Life Extension Institute during 1914 and 
1915, and was a recognized authority on 
mortality statistics. He took a prominent 
part in the activities of the Association of 
Life Insurance Presidents, serving as a 
member of the special committee appointed 
by that body to consider the possible revi- 
sion of the laws relating to policy reserves. 
He was a keen student of economic prob- 
lems and a frequent contributor to the pub- 
lic press on matters of health and life 
conservation. 


Mr. Rittenhouse was a member of the 


National Republican Club, the Bankers 
Club, the Sons of the Revolution, and of the 
American Association for the Advancement 
of Science. 





Continental Life of Wilmington, Del. 


Excellent gains were made by the Con- 
tinental Life of Wilmington, Del.. in to19, 
the company having written $7,140,928 of 
new paid-for business, or sixty-seven per 
cent more than in the preceding year, while 
it closed the year with $26,472,792 of insur- 
ance in force, the net increase having been 
ninety per cent greater than in to18._ Its 
assets December 31, 1919, $3,346,170. were 
166 per cent of liabilities, while its excess of 
assets over liabilities was $1,324,974, em- 
bracing $675,950 of capital and $649,024 of 
surplus. 

These figures represent nearly $500,000 
increase in assets and a substantial increase 
in surplus. 

President Philip Burnet is to be congrat- 
ulated upon the results of the past year. 
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GREAT RESULTS IN 1919 





Life Companies Make Handsome Gains 
in Insurance in Force 





WRITINGS GREATLY INCREASED 





Vast Sums Paid to Policyholders and Their Bene- 
ficiaries 


The year 1919 was a remarkable one in the 
history of life insurance. Probably because of 
the lessons brought home to the people by 
reason of the pandemic of influenza and kin- 
dred diseases, as well as the effects of the 
war and the life insurance propaganda carried 
on during and since the war period, the de- 
mand for life insurance and the relative ease 
with which it has been written during the 
past year have never before been equaled. 

The New York Life Insurance Company 
of New York wrote new paid-for business, 
exclusive of dividend and other additions, to 
the amount of $531,800,000, representing a net 
increase, practically all in domestic territory, 
of $191,800,000, and giving the company insur- 
ance in force at the end of 1919 to the amount 
of $3,127,800,000. During 1919 the company 
paid over $38,000,000 for death losses on the 
lives of more than 13,000 policyholders; for 
maturing policies and other cash benefits to 
living policyholders, over $76,000,000 (includ- 
ing more than $31,000,000 of dividends), and 
in addition loaned over $20,000,000 to 63,310 
policyholders on the security of their policies. 
The company now has 1,456,000 policies out- 
standing. 

The Illinois Life of Chicago on December 
31, I919, had paid-for insurance in force 
amounting to over $106,000,c00, renresenting 
an increase of over $16,000,000, while its new 
paid-for insurance issued in I919 was over 
$25,000,000. Its admitted assets amounted to 
nearly $16,500,000, being an increase of over 
$1,000,000, and its income in I919 was over 
$4,000,000. Since its organization the Illinois 
Life has paid policyholders more than 
$18,500,000. 

The Travelers Insurance Company of Hart- 
ford wrote over $512,000,000 of new paid-for 
business last year, this being a gain of $299,- 
000,000. The life premiums paid aggregated 
$27,200,000, or more than $7,600,000 in excess 
of the previous year; accident and health pre- 
miums amounted to $7,600,000, representing 
an increase of $1,300,000, and the compensa- 
tion and liability premiums amounted to $30,- 
800,000, or $3,800,000 more than in 1918. Thus 
the total premium income was $65,700,000, an 
increase of over $12,900,000 over that of 1918. 
The Travelers Indemnity Company made a 
gain of $2,000,000 in premium income, having 
received over $5,800,000 last year. 

Expressmens Mutual Benefit on Legal 

Reserve Basis 

In a tabulation showing “Lapses, Death 
Losses and Membership in Assessment So- 
cieties,’ published in THE Spectator of July 
17, there was included an exhibit of figures 
of the Expressmens Mutual Benefit Asso- 
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ciation of New York, which was organized 
in 1869. The article accompanying the 
table contained the following sentences: 

The few remaining business associations 
have adjusted their rates in an endeavor to 
offset the advancing average age of mem- 
bers. However, the contracts of these asso- 
ciations should be regarded as furnishing 
temporary protection, without the usual 
cash values or returns of excess premium 
which are features of old-line participating 
insurance. 

It has come to our notice that the Ex- 
pressmens Mutual Benefit Association read- 
justed its rates in 1902 on the basis of level 
premium rates for life, and has since then 
carried the full legal reserve by the Ameri- 
can Experience Table and three per cent, 
and up to December 31, 1918, had accumu- 
lated a surplus of $150,000 besides applying 
from time to time, surplus by way of divi- 
dends in the form of passing one or more 
months’ payments. Its policies have values 
both in cash and in paid-up or extended in- 
surance. It is, therefore apparent that the 
success of this association does not depend 
upon gains from lapses, and also that the 
death rate is not a significant factor in the 
sense usually applied to assessment organ- 
izations, as provision is made for death rates 
increasing with age. 

The Expressmens Mutual Benefit Asso- 
ciation is to be congratulated upon having 
adopted some eighteen years ago the safe 
premium and reserve basis afforded by the 
American Experience three per cent table, 
and upon having been able to return divi- 
dends to its policyholders. 


Manhattan Life Record in 1919 


The Manhattan Life Insurance Company 
closed its books on December 31, 1919, 
showing an increase in insurance in force 
of about $3,200,000. Paid-for business dur- 
ing the year aggregated something near 
$7,700,000. Total cancellations, including 
death claims, surrenders, matured endow- 
ments, amounted to about $4,500,000. 

On the financial side the company in its 
annual statement will show an increase of 
about $119,000 in ledger assets, an income 
increase of $160,000. 

The Manhattan Life has disposed of all 
but three parcels of real estate, and those 
now held are yielding a satisfactory rate of 
interest. The value of the properties sold 
during the year was $540,000. 

A large proportion of the deferred divi- 
dend business has now been paid off, and 
the persistency of the annual dividend con- 
tracts that have been issued since 1906 is 
most remarkable. Lapses and surrenders 
are small in number. 





Mutual Life of Canada 
The Mutual Life of Canada of Waterloo 
got out a handsome holiday issue of its 
Agents’ Bulletin containing portraits of the 
leaders in 1919. It has also prepared a 
unique application form for use in the cur- 
rent year. 
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NEW EQUITABLE POLICIES 


For Income in Old Age and for College 
Education of One’s Children 

The Equitable Life announces two new 
type policies, the first designed to enable 
a parent to afford a college education to a 
son or daughter, and the second a method 
of providing an income for one’s self begin- 
ning at age sixty-five with insurance pro- 
tection, meanwhile for wife or other bene- 
ficiary. If the policyholder dies before the 
period for beginning the income has ar- 
rived the Equitable will pay the originally 
stipulated income to the policyholder’s des- 
ignated beneficiary for a period of ten 
years. Also if the insured dies before the 
income has been paid for ten full years; 
the income will be paid thereafter to ‘the 
beneficiary until ten years’ payments of 
the stipulated income have been completed. 

In the case of college fund insurance the 
policy matures in eighteen years from date 
of issue and is combined with an educa- 
tional fund agreement providing for pay- 
ment of the proceeds in annual or quarterly 
instalments to furnish funds for the educa- 
tion of the son or daughter. 





Missouri State Life’s New Policies 
The Missouri State Life of St. Louis has 
just gotten out a handsome new line of 
policies, and also amended premium rates 
on the principal non-profit sharing plans. 
An entire new rate book is in process of 








CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, IIlinois. 


A conservative, well managed, western 
company, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, Iowa, Missouri, South 
Dakota and Minnesota. Writes both 
participating and non-participating busi- 
ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. ‘Look us up in the books’’ 
and write us for an agency proposition if 
interested. 


H. W. Johnson, 


S. B. Bradford, 
President 


Sec’y=Treasurer 


, W. F. Weese, 
Vice-President and Agency Director 
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preparation. The non-profit sharing forms 
are briefly described as follows: 

Twenty-Payment Life, Non-Participating 
with Profit-Sharing Privilege after twenty 
years; Life Income and Waiver of Premium 
Disability Benefits; Accidental Death 
Double Indemnity. 

Ordinary Life; Non-Participating; Life 
Income and Waiver of Premium Disability 
3enefits; Accidental Death Double Indem- 
nity. 

Increased Benefits and Guaranteed Set- 
tlements; Twenty-Payment Life; Non- 
Participating with Profit-Sharing Privilege 
after twenty years; Life Income and 
Waiver of Premium Disability Benefits; 
Accidental Death Double Indemnity. 

Twenty-Year Endowment; Non-Parti- 
cipating; Life Income and Waiver of Pre- 
mium Disability Benefits; Accidental Death 
Indemnity. 

Endowment Maturing at age sixty-five; 
Non-Participating; Life Income and 
Waiver of Premium Disability Benefits; 
Accidental Death Double Indemnity. 

The new contracts are attractive in their 


form and in the benefits offered, while the 
rates are reasonable. The rates are given 
in four divisions for each policy, namely: 
(a) life insurance only; .(b) with waiver 
of premium disability benefit; (c) with life 
income annuity and waiver of premium dis- 
ability benefits; (d) with life income an- 
nuity and waiver of premium disability 
benefits and double indemnity accidental 
death benefit. 

The Missouri State Life is again evidenc- 
ing its progressive spirit in thus issuing 
these new and attractive forms. 





Darby A. Day and the Mutual Life 

Through the error of a_ stenographer 
Darby A. Day, Chicago manager of the 
Mutual Life of New York, was described 
in the last issue of THe SpEcTaTor as man- 
ager of the “Central” Life of New York. 
Mr. Day is so well known in the insurance 
fraternity as manager of the Mutual Life 
that everyone would understand that this 
was an error, especially as there is no “Cen- 
tral” Life of New Yor. Mr. Day says 


that he is too busy getting $5,000,000 of .- 


paid business from his agency this month 
to bother about little trifles like that. Al- 
though the agency never exceeded over 
$2,500,000 of paid business in any month last 
year, Mr. Day insists that his men can 
get the $5,000,000 this month-if they work 
as hard as they should, especially as they 
carried over a large amount of unsettled 
business from December. 


Travelers Promotes Merit Men at New York 

The Travelers made several promotions 
in the staff of the New York office on Jan- 
uary I. Floyd N. Dull was advanced to the 
managership of the metropolitan branch 
office, Harry H. Sutton to the position of 
assistant registrar in the accident and life 
department, W. C. Billings from assistant 
manager to associate manager and Major 
George V. Catuna to the assistant manger- 
ship. C. E. Feree has been assigned to the 
home office as assistant superintendent of 
agencies, ; 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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PEORIA LIFE’S BUILDING 





Progressive Illinois Company Enters 
New Quarters 





OFFICES READY FOR OCCUPANCY 





Desirable Location in Growing City—Modern 
Appliances and Architecture 


Peoria, the second largest city in Illinois, 
is taking particular pride in its latest acquisi- 
tion in the way of office buildings. The Peoria 
Life Building has just been completed by the 
Peoria Life Insurance Company, and occupies 
172 front feet in Main street and 100 feet in 
Jefferson avenue, the most prominent corner in 
the city. The Peoria Life building is seventeen 

- stories high, and is equipped with every modern 
facility for office convenience. 

The ground floor will accommodate several 
stores which certainly should prove desirable 
space for merchants, as the corner of Jefferson 
avenue and Main street is the most traveled dis- 
trict of the city. Every street car line except 
one in Peoria passes that corner, and Main 
street is the direct route through the business 
district to the residential section. Floor space 
on all floors above the ground, with the excep- 
tion of the eleventh and twelfth, which will be 
occupied by the home offices of the Peoria Life 
Insurance Company, will be leased for office 
purposes only. 

The exterior of the building is of gray 
enameled granite terra cotta, and the interior is 
finished in mahogany and white marble. The 
light court at the center of the building is 45 by 
46 feet, and is open at the top and on one side. 
The walls of the court are of gray face brick, 
thus assuring plenty of light to all offices, which 
will all be well ventilated. For the information 
of readers of THE SPECTATOR a picture of the 
company’s new building is presented in a sup- 
plement with this issue. 

With every facility for rendering good 
service, it is certain that the owners will have 
no difficulty in renting all space on satisfactory 
terms. The Peoria Life Insurance Company 
has built its business by giving service to its 
policyholders and agents, and the same spirit 
that has characterized the insurance business 
will no doubt prevail in the management of 
the building. 

The Peoria Life began business in 1908, and 
during its eleven years has shown a steady 
and consistent growth. Under the direction 
of Emmet C. May, president, Henry Loucks, 
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Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
a eI 
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superintendent of agents, and George B. Patti- 
son, secretary and actuary, a substantial agency 
force has been developed which is produc- 
ing new business in excess of twenty millions 
a year paid-for business. Investments are made 
with care, and the rate of interest earned on 
mean invested assets approaches six per cent. 
At low expense the company is giving its 
policyholders maximum service. 

According to its statement as of January 1, 
1920, the Peoria Life was possessed of ad- 
mitted assets of $2,900,000 and surplus of over 
$300,000; premium income was $1,787,843, and 
interest and all other income about $125,000, 
making the total over $1,9c0,000. Insurance in 
force at the end of 1919 was $41,418,000, a gain 
during the year of $15,186,000, which indicates 
a remarkable persistency of business written. 
The percentage of renewals was 92.8 per cent; 
the ratio of actual to expected mortality was 
but 54.4 per cent, and the increase in business 
in force was 60 per cent over that in force at 
the beginning of the year. 


John M. Timmons Quits AEtna 


John M. Timmons, who has been with 
the AEtna companies in Chicago for sixteen 
years in various capacities, has resigned as 
manager of the compensation and liability 
department of the Chicago branch office to 
go into the general insurance business. He 
will place his casualty and surety business 
in the A2tna companies. 


Prudential Resumes Term Business 

O. O. Orr, manager for the Prudential at 
San Francisco, has received instructions from 
the home office of the company to resume the 
writing of term policies, which were discon- 
tinued in May of this year. The writing of 
term policies was discontinued as a means of 
confining the volume of business of the com- 
pany within the limits of the New York State 
insurance law. 


Wisconsin Insurance Man a Student 

R. M. Vetter of the Neckerman Insurance 
office at Madison, Wis., arrived this week in 
Pittsburg, where he will enroll as a student 
for a three months’ course in insurance 
salesmanship in the Carnegie Institute. He 
is the first Wisconsin man to become a 
student in that college. 


J. A. Fiske with Etna Life 

J, Allan Fiske, formerly district manager for 
the Mutual Life at Fresno, Cal., has joined 
the agency force of the Atna Life in San 
Francisco with E. H. Lestock Gregory, general 
agent. Additional office space is being pre- 
pared for the purpose of equipping Fiske for 
his new line of work, which will be announced 
at a later date. 


Group Insurance in Providence, R. I. 
The Equitable Life has placed policies 
on the employees of the Inlaid Company in 
Providence, R. I. The policies are for $500 
each, and were given as Christmas gifts to 
the help. 
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WANTED 


to get in touch with Life 
Insurance <Agents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 














Agents’ Association for Wisconsin 

A meeting of agents of legal reserve life 
insurance companies in the Fox river valley 
is to be held in Oshkosh, Wis., within the 
next few days to organize a local of the 
National Association of Life Insurance Un- 
derwriters. There are 295 such men in the 
nine counties to be represented—Winnebago, 
Fond du Lac, Outagamie, Brown, Wau- 
shara, Calumet, Kewaunee, Manitowoc and 
Waupaca. James G. Foute, superintendent 
of agencies of the Wisconsin National Life, 
is a prime mover in the plan. 

“The purposes of such a society,” said 
Mr. Foute in explaining the call for the 
meeting, “is to rid the business of unreliable 
and unethical representatives and of all men 
who misrepresent their own or other com- 
panies, also to do away with the one-case 
brokers and other poachers in the business. 
Men engaging in life insurance should be 
of proved reliability.” 


New World Life to Develop California 

The New World Life of Spokane announces 
that it will inaugurate an active campaign of 
agency development in California in 1920, hav- 
ing placed its business in other States in which 
it operates on a satisfactory basis. The com- 
pany will, in addition, enter one new State 
next year, and with several new features which 
it is adding to its policy contracts expects 1920 
to show a big increase in business. 


Edmund R. Randolph Dead 
Edmund R. Randolph, formerly treasurer 
of the New York Life, of which he had been 
an Officer since 1898, died last week in New 
York city. He was a director of the Liver- 
pool and London and Globe, the Star and 
the Globe Indemnity. 


Credit Mutual to Enter South America 


The American Manufacturers Foreign 
Credit Insurance Exchange of Chicago, a 
mutual, will enter the South American field 
next spring, according to an announcement 
of its president, George R. Myercord. 
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FIRE INSURANCE 


NEW YORK SURVEYS 

Maliciousness and Fire Alarms.—It is a 
queer attitude of mind in regard to the fire 
problem that leads one to celebrate the 
first of January by ringing a fire alarm. 
Yet, in New York city there were some 
twenty alarms which in the official reports 
are ascribed to “Na.” Certainly, the Amer- 
ican cities have quite enough alarm with- 
out developments of this kind. Nothing 
is more exasperating to a fire department 
than to be called out for a false alarm, and 
in addition to that there is the possibility 
that they might be responding to such an 
alarm when their services were really 
needed at an actual alarm. 

Statistics for the Lockwood Committee.— 
The questionnaire sent out by the commit- 
tee asking several questions of the insurance 
companies may or may not be a move to 
collect information on which to base a 
bill making it compulsory for the insurance 
companies to loan certain percentages of 
their premium receipts in New York State 
on real estate. Some speeches made rather 
foreshadow such a bill. 

The Storage of Silk.—Weird tales are 
told as to the value of the silk now in 
storage in New York city. Certainly, the 
fabulous sums which are mentioned con- 
stitute far beyond what was formerly re- 
ferred to as “a  king’s ransom.” It 
makes, of course, for good* business in the 
storage lines, but certainly a very heavy 
damage could be sustained if the silk stor- 
age plants should have a severe fire. 
Insurance Company for Excluded Risks. 
An interesting account reached the Street 
this week in regard to the insuring in Hol- 
land during the war period of forms of risks 
which were excluded by the regular poli- 
cies. Of course, it started, as such things 
usually do, as a “bee in the bonnet” of 
some One individual; and while most people 
when approached at first ran away from 
‘him, a few believed—-and believed unto 
success. When one appreciates that prop- 
erty valued at  fl10,000,000,000 or more 
was brought within the scope of this form 
of insurance, one can understand the value 
of the service performed to property own- 
ers. The geographical position of Holland 
made Dutch property susceptible to damage 
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during the war by either set of belligerents 
solely through accidental causes. Calling 
upon the underwriter for the protection of 
accumulated property against these forms 
of disaster is only another tribute to insur- 
ance. 

The Spring Opening on William Street.— 
It is our privilege to announce that, follow- 
ing the practice of the clothing trade, ar- 
rangements have been made to establish 
a central office downtown, whereby the 
agents, brokers, and the companies also, 
may, on a stated date, have an exhibition 
of the new policies which they are to put 
on the market for the coming year. Every- 
one will appreciate what a benefit to the 
street this will be if, instead of having new 
clauses, new forms, new warranties, new 
policies brought out at any day in the 
year which may please the broker, agent 
and company, all will be brought forth on 
a stated occasion and no more be permitted 
for several months, or until the next exhibit 
day comes around. We understand that 
the desired space has already been secured 
in a building now in course of completion, 
and that no less than two of these coming- 
out affairs, as we may term them, will be 
held. Full details will be furnished later. 


CHICAGO AND THE WEST 


Royal Promotions in the West.—George 
W. Law, the Western manager of the Royal, 
announces the promotion of Elwin W. Law, 
underwriting supervisor, to become asso- 
ciated with P. W. Cadman as assistant man- 
Ager. Elwin W. Law, son of George W. 
Law, entered the Western department six 
years ago after graduating from Cornell. 
He served in various departments, familiar- 
izing himself with the different branches of 
the work and had attained the position of 
superintendent when the war broke out. 
He enlisted and served with distinction in 
France. W. A. Smith and L. H. Dalton, who 
have been supervising underwriters, become 
second assistant managers, these positions 
having been recently created. Mr. Dalton 
has been connected with the company for 
many years, serving in both underwriting 
and loss departments, and was at one time 
chief examiner, preparatory to going into 
the field. He traveled for two years in vari- 
ous States before becoming State agent for 
Wisconsin, where he served the company for 
twelve years. W. A. Smith has been with 
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the Royal Western department over twenty 
years. He began his career at the home 
office of the London and Lancashire, subse- 
quently serving with the Canadian branch 
of a British company. He then became 
affiliated with the United States branch of 
the Scottish Union at Hartford. He joined 
the staff of the Royal as an examiner and 
for the last five years has been underwriting 
supervisor. 

Walter Gielow Makes Change.—Walter 
Gielow, for the past three years a broker 
with Corlies & Gloidt, has been admitted 
to membership in the firm, the style of 
which will hereafter be Gloidt, Gielow & Co. 
Mr. Gielow has been identified with the 
fire insurance business in Chicago for 
twenty years. 

O. P. Engelmann Leaves Chicago.—oO. P. 
Engelmann, for a number of years an inde- 
pendent adjuster in Chicago, has moved to 
Marion, I1]., where he will continue in the 
same line. 

Chicago Board Nominees.—The nominees 
for the executive committee of the Chicago 
Board of Underwriters to be voted on at 
the meeting January 8, are as follows: A. I. 
Ullman, L. H. Dudley, Alexander Smullan, 
C. R. McCabe. 


A. T. Ahlin Appointed.—A. T. Ahlin has 
been appointed special agent for the Royal 
in Illinois, assisting W. M. Frink, State 
agent, and W. W. Cannon, special agent. 

Local Agency Secures Two New Compa- 
nies.—Purnell-Dudley Co. has been ap- 
pointed Cook county agents for the Victory 
Fire and the Liberty Fire. 

Royal Appoints Cook County Agents.— 
A. A. Braband, formerly connected with the 
Cook county department of the Pennsy]l- 
vania, and Carl Belter of the Royal Chicago 
office, have been appointel Cook county spe- 
cial agents for the Royal and Newark. 


BOSTON AND VICINITY 

Victory Fire Goes North.—The Victory 
Fire Insurance Company of Philadelphia 
was admitted to Massachusetts on January 
1, and will be represented by William Lewis 
in the office of John C. Paige & Company. 

California Fire to Become Active.—Simp- 
son, Campbell & Company have been ap- 
pointed managers for New England of the 
California Fire Insurance Company of San 
Francisco. This company has been licensed 
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in Massachusetts for several years but has 
done only a reinsurance business heretofore. 
An agency organization will be established 
at once in Massachusetts and early next 
February will be extended through New 
England. 

Changes in Law Advocated.—Commis- 
sioner of Insurance Clarence W. Hobbs, 
Jr., has filed his recommendations for 
changes in insurance laws with the Secre- 
tary of State and they are now in the hands 
of the Clerk of the House to be presented 
to the legislature at its opening session this 
week. The changes cover all branches of 
insurance and for the most part are intended 
to clarify existing laws, extend statutes to 
cover further cases than may now be 
brought under them and to enact legisla- 
tion for practices that have long standing 
and are unobjectionable but for which the 
authority is obscure. The recommenda- 
tions as a whole may be taken as the result 
of a careful scrutiny of the insurance stat- 
utes of the State by a trained legal mind 
that wished to make quite sure of its work- 
ing facilities before going further. Some 
of the more important recommendations 
are briefly as follows: (1) That the Com- 
missioner of Insurance be allowed to con- 
tinue to appoint his deputies, examiners and 
inspectors in reorganizing the Department 
as he was formerly authorized to do. 

The Commissioner feels it unwise to re- 
strict his choice of assistants for technical 
positions of responsibility to Civil Service 
lists. (2) That foreign deposits of domes- 
tic companies be counted as assets of those 
companies. (3) That authority be given 
for licensing a partnership as a brokerage 
or agency. The licensing has been going 
on without sufficient law to permit it. (4) 
That the act of authorizing insurance to be 
written be amended so that there may be 
no question as to the authority for writing 
use and occupancy insurance for any of 
the risks named in the act. There has been 
some question whether any loss but one 
caused by fire could be insured against under 
a use and occupancy policy. (5) That the 
Insurance Department be empowered to re- 
quire the filing of further circulars and ad- 
vertising material by companies. (6) That 
penalties for falsifying applications:for life 
insutance be extended to other forms of in- 
surance. The need of or an extension of the 
law has been demonstrated at least once. 
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Death of J. H. Stoddart 
John H. Stoddart, one of the 
captains of underwriting and senior mem- 
ber of the firm of A. & J. H. Stoddart, suc- 
cumbed to a lingering illness on Sunday last. 
He was The 
funeral services were held on Tuesday at 
Englewood, N. J. 
Born in New Jersey and educated in Mich- 
igan, Mr. Stoddart entered the employ of 


foremost 


sixty-three years of 


age. 





Joun H. Stoppart 


the New York Underwriters’ Agency in 
1875.. By 1883 his ability had made him 
assistant general agent, and in 1895 he be. 
camesthe junior member of the firm of A. & 
J. H. Stoddart. On the death of Alexander 


Stoddart in 1907 he became senior member. ° 


The prominent position held by the New 
York Underwriters Agency is due largely to 
his ‘untiring efforts and capabilities. 

One of Mr. Stoddart’s most admired traits 
was his insistence on square dealing. He 
was commonly spoken of among his close 
friends as one who “always laid his cards 


Thursday 


on the table.” He has left the permanent 
stamp of his influence on the business of 
fire underwriting. 





The Fuquay Insurance Agency 

Twenty-three years ago the Fuquay Insur- 
ance Agency was started by A. P. Fuquay at 
Alexander City, Ala. Mr. Fuquay has written 
general business, but has made it his rule to 
inspect risks carefully, and has thus been 
able, while writing freely on saw-mills, lumber 
in the woods, cotton-gins, wood-workers and 
factories, to maintain a low loss ratio for his 
companies. 

In his first five-year period the loss ratio 
on business written by his agency was 52.8 
per cent; in the second five years it was 39.5 
per cent; in the third five years, 31.3 per 
cent; in the fourth five years, 24.6 per cent, 
and in the last three years, 14.5 per cent. 

This was accomplished on a steadily but 
not rapidly increasing amount of business. Mr. 
Fuquay merits congratulation upon the results 
achieved. 


Home Fire and Marine Reinsures Montana 
Fire’s Liability 

The Home Fire and Marine of San Fran- 
cisco has reinsured the total outstanding 
fire and automobile liability of the Montana 
Fire of Butte. The Home Fire and Marine 
is an auxiliary of the Firemens Fund of 
San Francisco. It was founded in 1864, 
but from 1906 until 1918 it ceased operations. 
rhe latest statement of the Montana Fire 
put its capital at $256,250, and net surplus 
at $148,887. 

Great American Proposes Another Big 

Capital Increase 

The Great American of New York will in- 
crease its capital from $5,000,000 to $10,000,000. 
This will represent a total increase of $8,500,- 
oco in the past ten years, and makes the 
capital of the Great American equal to that 
of any other American company. The Great 
American intends to pay increased attention 
to the development of business abroad. 


Capital Fire Opens Eastern Department 
The Capital Fire of Sacramento has estab- 
lished an Eastern department at 91 William 
street, New York. J. A. Mets, Jr.. recently 
vice-president of the United States Brokers 
Agency, has been appointed manager. 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


KING, ALLEY anp LAWRENCE, Inc. 


GENERAL AGENTS 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 
Mill Owners, Iowa 


Acceptable fire risks solicited through agents and brokers in all parts of the United States and Canada. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Seey. 


Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 
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BRITISH FIRE INSURANCE 


Official Statistics on Course of the Busi- 
ness During the Years of the War 


LOSS RATIO IN 1914 57 P.C.; 51 P.C. IN 1917 


Reserves Against Risks Unexpired Reported at 
41.1 Per Cent of Premium Revenue 


[From Our Lonpon CoRRESPONDENT] 

London, Dec. 23.—The statistics given by 
the latest Board of Trade (Assurance Com- 
panies) Blue Book, extending as they do 
Over a six-year period, enable some very 
instructtve comparisons to be made as to 
the course of fire insurance business during 
the greater part of the time covered by the 
world-war. Based upon the statements de- 
posited during the twelve months ended 
December 31, 1918, the most recent figures 
in the summary refer in the main to the 
results achieved in the year 1917, the net 
premiums received during which twelve- 
month amounted to the unprecedented 
total of £36,018,933—an increase of £4,123,- 
821 over those previously recorded and oft 
no less than £6,777,039 over the aggregate 
registered for the pre-war year 1913, when 
£ 29,241,804 was brought to account. 

An early effect of the war was tocause some 
falling-off in the premium income, the total 
reported for 1914 (about a third of which 
year was overshadowed by hostilities) be- 
ing £28,899,005. The reduction, however, 
was of a temporary nature, a quick recovery 
setting in with the following year, when 
£29,970,923 was registered, followed by 
£ 31,895,112 for 1916. 


Loss Ratio STATISTICS 

The loss ratio in 1913 was exactly 52 
per cent, succeeded in the ensuing twelve- 
month—consequent no doubt, at least in 
part, upon the contraction in premium reve- 
nue by a percentage of 57.1. In 1915, the 
expansion in the volume of premiums re- 
ceived had a beneficial effect upon the pro- 
portion absorbed by claims, which fell to 
50.1, and was further reduced in 1916 to 49.6; 
the latest requirement (£18,597,043) work- 
ing out at 51.6. 

Expenses have, naturally, displayed more 
uniformity—although some _ variation is 
manifested—as the accompanying table will 
show. From this table, too, the excellence 
of the last recorded results will be at once 
apparent. 

Transfers to profit and loss, etc., in 1917 
are returned at £3,845,814—an increase of 


£99,758; against which interest, at £1,376,- 
122, produced nearly double the amount 
(£761,863) chronicled for 1916—in which 
gratifying result is reflected the effect of 
the continuous increase in the funds. 


Reserves AROUND 41 Per CENT 

Steadily advancing, both in amount and 
in the proportion exhibited to premium in- 
come, the reserve against risks unexpired 
has now reached £14,786,855, representing 
41.1 percent of the premium revenue, the 
ratios for the years 1916 to 1913 having 
been, respectively, 41, 40.9, 40.7 and 40.7 per 
cent. A persistent advance has also been 
shown by the additional reserves, which, 
having moved forward year by year, now 
total £17,900,317—an increase of a round 
£2,000,000 over the £15,951,762 reported as 
at the close of 1913. Taken together, the 
reserve for unexpired risks and the addi- 
tional reserve are equivalent to 90.7 percent 
of the annual premiums, thus supplying 
splendid evidence of the healthy condition 
of the business, while, it is pointed out that, 
in addition to the foregoing, there were at 
the end of 1917 general reserve funds ex- 
ceeding £8,000,000, besides uncalled capital. 


Commission. Ratio. 
£ 
4,720,794 
4,606,188 
4,806,832 
5.015.637 
5,522,431 
Management 
Expenses. Ratio. 
£ %o 
5,968,687 20.4 
6,209,886 21.5 
6,310,453 21.1 
6,672,263 20.9 
7,258,167 20.2 


Year. 


Commission 
and 
Expenses. Ratio. 
£ Jo 

10,689,481 36.6 

10,816,074 37.4 

11,117,285 37.1 
36.6 


35-5 


United British of London 
The home office statement of the United Brit- 
ish of London, covering the year 1918, shows 
assets of £1,561,488, with a profit balance of 
£168,450 above its £200,000 capital and all lia- 


bilities. Its premiums in 1918 aggregated £1,- 
568,870, while its claims amounted to £992,845. 
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RECENT LEGAL DECISIONS 


Suit on Accident Policy—Death Caused 

Partly by Disease, Partly by Accident 

In an action on an accident policy, under 
which the insurance company was not responsi- 
ble for the result of injuries resulting wholly 
or partly from disease in any form, the Cali- 
fornia Supreme Court held, Kellner’ vs. 
Travelers Insurance Company, 181 Pac. 61, 
that the trial court properly refused to instruct 
the jury that if they believed a fall in stumbling 
over a rug in his home was the “sole and only 
direct cause”’ of the insured’s death, they must 
find for the plaintiff, notwithstanding a further 
belief that in previous years the deceased might 
have had a reducible hernia, provided they 
should further find that he ‘“‘would not have 
died at the time, under the circumstances and 
in the manner he did die had it not been for 
said accident and fall.” 

It was held this proposed instruction did not 
properly declare the law. Under the terms of 
the policy the insurance company was not re- 
sponsible for the result of injuries resulting 
wholly or partly from disease in any form. 
The last part of the offered instruction would 
ignore this part of the contract and make the 
criterion of recovery the shortening by the acci- 
dent of the life of a person assured without 
any reference to the possible concurrence of 
disease in producing death, 

The court correctly instructed the jury that 
there could be no recovery under the policy 
for death caused partly by disease and partly 
by accidental injury. The theory that any acci- 
dent which shortens an insured man’s life may 
be the basis of recovery is not a tenable one. 


INJURIES WHILE GOING FROM WORK 


The Texas Court of Civil Appeals hold, Amer- 
ican Indemnity Company vs. Dinkins, 211 S. W. 
949, that injuries sustained by the deceased 
three-quarters of a mile from the refinery where 
he was employed as an electrical engineer, after 
he had registered out for the day and started 
for home to rest, did not occur in the course 
of his employment within the meaning of the 
Texas act. The court followed the rule that, 
although an employee’s employment may con- 
tinue for an interval after he has ceased work- 
ing, there must be a line beyond which the em- 
ployer’s liability cannot continue, and the ques- 
tion where that line is to be drawn in each 
case is to be determined by the facts them- 
selves. 


Point of Compensation Law 

Ina decision in the case of Ray R. Dalton 
of La Crosse, the Wisconsin Industrial 
Commission on Wednesday held that com- 
pensation could not be paid on the death of 
a man in a cyclone accident. Dalton, on 
August 21, 1913, went to the home of one 
Hanson, in Tyler, Minn., to figure on some 





mill-work for a residence which Hanson 
intended to build. While so engaged and on 
the evening of the same day a tornado 
struck the city of Tyler and completely 
wrecked the Hanson house in which Dalton 
was engaged in work. Dalton was found 
dead some two hundred feet away from the 
Hanson house. Mr. and Mrs. Hanson and 
one Larson, who was in the house at the 
time, were killed and the little daughter of 
the Hansons was severely injured. Some 
thirty-six people in the city of Tyler were 
killed. The Supreme Court of Wisconsin 
held, in passing upon a somewhat similar 
state of facts, that the Workmen’s Compen- 
sation Act limits compensation to those 
cases in which the accident grows out of the 
hazards of the industrial enterprise and is 
peculiar to such enterprise. The Commis- 
sion in this case reached the conclusion that 
Dalton was not exposed to a hazard which 
was peculiar to his industry or employment, 
or which was rendered exceptionally great 
by reason of the employment and therefore 
dismissed the application. 


Ruling in Compensation Case 

A verdict awarded in the Hudson County 
(N. J.) Circuit Court to Max Finebery of Jersey 
City, N. J., who while under instructions to 
become a conductor on the traction lines of the 
Public Service Railway Company. was injured 
by the derailing and overturning of a trolley 
car, has just been upheld by Justice Minturn 
in an opinion filed in the Supreme Court, Tren- 
ton, N. J. 

The Supreme Court ruled that Finebery had 
not been appointed to the position of conductor 
by the company at the time of the sustaining 
of the injuries, and at that time was receiving 
no compensation except a bonus of $10 contin- 
gent upon his receiving an appointment to the 
position of conductor. It was clear, therefore, 
the Supreme Court held, that Finebery was not 
an employee of the Public Service Railway Com- 
pany when the accident occurred, and that con- 
sequently the Employers Liability Act did not 
apply in the way of compensation in this case. 

The court maintained, however, that the com- 
pany was under legal obligation to exercise due 
care in the operation of its cars, and to the 
jury in this instance was properly committed 
the question of fact. Judgment for damages 
secured by Finebery in the Hudson Court in 
action for damages not under the Employers 
Liability Act was sustained. 


L. and L. and G. Changes in Middle 
West 

In accordance with plans announced some 
months ago the central department of the Liver- 
pool and London and Globe at Cincinnati closed 
with the close of 1919. The business in Ohio, 
Indiana and Kentucky now reports to the 
Western department in Chicago, Tennessee 
going to the New Orleans department and West 
Virginia to the home office in New York. ‘Frank 
Ritchie, who has been in charge of the depart- 
ment since the death of J. M. DeCamp, is re- 
suming his former duties as Indiana State agent 
with headquarters at Indianapolis. The com- 
pany is now represented in Cincinnati by Fred- 
erick Rauh & Co., Neare, Gibbs & Lent, Grey, 
Dolle & Latta and J. Gano Wright & Co. 
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MANY NEW BRITISH COMPANIES 


Approximately $30,000,000 Invested in In- 
surance Projects Within a Few Months 

A recent article in The Financier of London, 
Eng., concerning new insurance companies, 
reads as follows: 

Of new insurance ventures the cry is still they 
come. Within the past three or four months about 
a dozen new companies have been floated and have 
raised in the aggregate some £6,000,000 of capital. 
Many other important insurance enterprises are in 
process of incubation and will appeal for public 
support at an early date. This rush of insurance 
undertakings is very remarkable, and at first sight a 
little mystifying. Many people were under the im- 
pression that the field of insurance enterprise had 
been fully covered by existing corporations and that 
there was no room for newcomers, however influen- 
tial and energetic. They have since discovered their 
mistake and have noted that in the opinion of acknowl- 
edged experts there is still ample scope for an ex- 
tension of the activities of all branches of insurance. 
Even within the past few years insurance business 
has grown to a strikingly rapid rate, as some estimates 
given by W. Pasco Rutter, general manager of the 
London and Lancashire Fire Insurance Company, 
clearly testify. 

According to Mr, Rutter’s calculations, the total 
premium iricome of British offices, including fire and 
life institutions, increased from £88,000,000 in 1910 
to £151,000,000 last year, an expansion of over sev- 
enty per cent in eight years. He estimates that the 
liabilities on these insurance policies, on the basis 
of premium income, amount to fully £10,000,000,000 
a sum considerably exceeding even our war inflated 
national debt. The figures give some idea of the 
recent growth of insurance business in this country 
and its present imposing magnitude. 

Highly developed as are operations of existing Brit- 
ish offices, there are immense opportunities for new 
undertakings under the changed conditions brought 
about by war. The enhancement of values has been 
general and substantial. Buildings, ships, plants, ma- 
chinery, every kind of produce, food or raw ma- 
terials, clothing, jewelry and personal effects of all 
descriptions—in fact, all things that can be purchased 
and used—have at least doubled in price. The result 
is increased risks and consequently need for increased 
insurance cover. Neither firms nor individuals can 
afford to rest content with the provision made against 
risks in pre-war days. Even in life and endowment 
insurance every prudent policyholder must substantially 
increase the amounts insured, if only because the 
value or purchasing power of money is only half what 
it formerly was. Existing companies have met require- 
ments of their clients with characteristic enterprise, 
but, even when all their extended activities are _al- 
lowed for, there remains scope for entirely new 
undertakings with adequate capital, resources, efficient 
organization and management and influential business 
connections. 

The great extension of industrial plans has created 
opportunities for a very large expansion in fire insur- 
ance, especially when transacted in independent and 
progressive lines. Marine insurance affords splendid 
scope for profitable business now that there is a 
sure prospect of a great extension of overseas com- 
merce at a time when, hulls and cargoes are enor- 
mously increased in value, while the risk of mishap 
or disaster is steadily diminishing. There is a wide 
field for successful enterprise in the domain of mis- 
cellaneous insurance, where the variety of risks against 
which protection can be obtained is steadily being 
enlarged. 

Enough has been said to show that no enterprising 
insurance corporation that starts operations to-day 
need be under apprehension that it will not secure a 
large premium income within a comparatively short 
time. So long as its business is conducted on prudent 
lines handsome profits will be assured and new compa- 
nies attain in due course financial prosperity no 
less conspicuous than that of the great old established 
offices which made British insurance enterprise famous 
and respected throughout the world. 

The figures as to the volume of business done 
by British companies—say $750,000,000 of pre- 
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miums, with $50,000,000,000 at risk—presumably 
embrace the total business of such companies, 
including their American and other foreign 
branches. 

While these are large figures, those repre- 
senting the business transacted in the United 
States by the various classes of insurance com- 
panies (including American branches of foreign 
companies) far outstrip them. Though no abso- 
lutely accurate data are obtainable as to the 
aggregates of risks in force for some kinds of 
insurance in this country, the following figures 
represent estimates, in round numbers, of the 
premiums written or received in 1918, and the 
risks in force at the end of that year: Fire 
and marine premiums, $751,000,000; risks, $80,- 
000,000,000; legal reserve life premiums, $994,- 
000,000; risks, $30,000,000,000; assessment and 
fraternal life premiums, $150,000,000; risks, .$10,- 
000,000,000; stock casualty premiums, $305,000,- 
000; risks, $30,000,000,000; mutual accident and 
sick benefit premiums, $16,000,000; risks, $1,000,- 
000,000; total premiums, all classes, $2,216,000,- 
000; risks, $151,000,000,000. 


Threshermen’s Mutual in Kansas 

A new kind of insurance company has been 
given a charter and has applied to the Kansas 
Insurance Department for authority to begin 
business. It is the Threshermen’s Mutual 
Insurance Association, which will have its 
headquarters in Topeka. Tim Payne of Oska- 
loosa, Kan., is the secretary of the company, 
and will be its active manager. The stock- 
holders comprise a long list of farmers in 
Jefferson and Shawnee counties and a few in 
other parts of the State. 

The company has authority to write all line 
of fire, hail, lightning and tornado insurance, 
but will confine its business at first to writ- 
ing fire, lightning and tornado insurance 
against threshing outfits. At present there is 
only one company, a mail order concern operat- 
ing in Nebraska, which writes threshing ma- 
chine insurance in Kansas. 


Question on Hail Reinsurance 

The Kansas mutual hail insurance companies 
are preparing to file a friendly suit to test the 
ruling of.the Insurance Department and the 
Attorney General that mutual hail business can- 
not be reinsured in old line insurance compa- 
nies. Until this year most of the mutual hail 
companies have been carrying a part of the load 
in old line companies. The Insurance Depart- 
ment permitted this without question, because 
of the protection afforded the mutual compa- 
nies and also the policyholders in these com- 
panies. Last spring it was discovered that the 
mutual companies had authority only to write 
insurance purely on the mutual plan and could 
not avail themselves of the protection of the 
stock companies under the law. This was a sad 
blow to many of the companies, and has de- 
veloped into a sadder blow for some policy- 
holders. 


New Incorporation in Des Moines 

The Polk County Insurance and Investment 
Company has incorporated in Des Moines to take 
over the Polk County Insurance Agency, and 
handle the Des Moines business of the Central 
National Fire. S. O. McClurg is president; 
W. B. Walker, vice-president; R, F. Smith, sec- 
retary; N. T. Dick, treasurer; Ray Emmerts, 
general counsel. The capital stock is $50,000. 
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DECISION TO BE APPEALED 


Stuyvesant Fire vs. Gotham Flour Company 
—Case Swings on Coinsurance Clause 
The Stuyvesant Fire will appeal the decision 

rendered by Justice Allen in Part IV of the 

City Court of New York on December 4 in favor 

of the Gotham Flour Company. The case will 

come up in the Appellate Term of the New York 

Supreme Court in the spring. The decision is 

commonly held to be a legal aberration by fire 

executives who have been following the case 
closely, and it is thought probable that the 
verdict will be changed in the higher courts. 

Briefly summarized, the case involved the fol- 

lowing points: 

T. Durham, said to own the Gotham Flour 
Company, took out a broad excess floater policy 
No. 5 (which was not a rider) for $2000 in the 
Stuyvesant and $1000 in the Agricultural on 300 
barrels of flour. On Durham’s failure to pre- 
sent payment for the lot of flour, Youngblood & 
Co., the jobbers, stored it, accepting Durham’s 
note, and insuring the flour again in the Scot- 
tish Union in their own name. The fire oc- 
curred on June 6, damage $1500. Youngblood & 
Co. made claim on the Scottish Union policy, 
but later withdrew it. It was alleged that 
Youngblood and Durham got together and de- 
cided to put in a claim on the latter’s policy. 
Prentice & Townsend, counsel for the Stuyve- 
sant Fire, maintained that Durham was not the 
proprietor of the flour at the time of the fire. 
Justice Allen denied the defendant’s motion for 
application of the coinsurance clause (both poli- 
cies had 100 per cent coinsurance clauses), 
which was based on testimony previously pro- 
duced to show that large quantities of flour in 
addition to the 300 barrels in question belonging 
to the Gotham Company, sold but not delivered, 
and of a value that if the coinsurance clause 
were applied the Gotham Company would be a 
coinsurer for a large proportion of the claim. 

The court directed a verdict for the plaintiff 
for the full amount, $1,010.90. Had the coin- 
surance clause been applied the plaintiff would 
have received only $969. William B. Ellison 
represented the plaintiff. 


Impending Legislation in Kansas 

The calling of the Kansas Legislature by Gov- 
ernor Allen to meet in special session this 
week may mean the introduction and possibly 
the enactment of some important insurance 
legislation. The Governor himself is asking for 
amendments to or the complete rewriting of 
the workingmen’s compensation law. A special 
commission has been studying this law for 
nearly a year, and is expected to present a law 
to correct the inequalities of the present meas- 
ure. It is probable that a compensation com- 
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mission will be established, and claims for 
compensation must be presented to the com- 
mission for approval before settlement is made. 
Other insurance legislation suggested for the 
special session may be listed as follows: 


Authorizing life companies to write double 
indemnity accident contracts into life policies; 
preventing the removal of insurance lawsuits 
from State to Federal courts; classification of 
agents into special, general and local, and 
fixing the degrees of authority and responsi- 
bility of each; prohibiting twisting in life in- 
surance contracts; prohibiting rebating of in- 
surance premums; establishing a standard fire 
insurance policy form or contract, 





Advertising Then and Now 


The modern advertisement is distinguished 
by its few words whereas the one of some dec- 
ades ago had a great many words. An inter- 
esting illustration of this has just come to 
the front in a copy of The Dublin News-Letter 
for June, 1741, it being Volume 5, Number 5. 
This was the way the Royal Exchange adver- 
tised then: 


“ROYAL EXCHANGE ASSURANCE FROM 
FIRE. 

‘“‘Whereas the assuring from Loss or Damage 
by Fire, tends to the Preservation of many 
Families, from that Poverty and Ruin which 
such a Calamity might otherwise expose them 
to: 

“Therefore his Most Gracious Majesty being 
desirous of promoting and encouraging such 
lawful and commendable Undertakings as are 
for the Benefit and Security of all his loving 
Subjects, Hath granted to this Corporation his 
Royal Charter, by Vertue whereof they Assure 
Houses and Buildings, Household Furniture, 
Goods, Wares and Merchandizes, (except Sugar 
Houses, and _ all manner of Glass and China 
Wares, Writings, Books of Accompts, Notes, 
Bills, Bonds, Tallies, Ready Money, Jewels, 
Plate, Pictures, Wearing Apparel, Gunpowder, 
Hay, Straw, and Corn unthrash’d) from Loss 
or Damage by Fire upon the following Terms 
and Conditions, viz: 


THE TABLE OF ANNUAL PREMIUMS TO BE 
PAID FOR ASSURANCE 


Doubly 
Common Hazardous Hazardous 
Sum Assurance Assurances Assurances 
Assured No, 1 No. 11 No. 111 
£250 7s. 6d. per an- 10s. 12s. 6d. 
£500 15 num 20 25 
£750 22 6 35 
£1000 30 50 


“Any sum above 1000 L upon Application will 
be assured by the said Company. 

“Attendance is daily given at their Office in 
Dublin, by their Agent Mr. Albert Gledstanes, 
at his House the lower End of Abby Street, 
near the Strand.”’ 


MARINE INSURANCE FIELD 


Loss Adjustment the Main Business of 
Closing Weeks of Year 








HULL INSURANCE CHANGES AHEAD 





About 80 PerCent of Losses Paid by Marine 
Underwriters Are for Pilferage and Theft 


Marine insurance companies during the past 
week have been in the throes of loss adjust- 
ment. In keeping with a long established 
custom they were settling up all the losses in- 
curred during the calendar year, that is, as 
far as settlement of claims was possible. They 
wanted to know, and they must know this week, 
where they are at from the standpoint of 
liability. With this paramount purpose in 
view, a great deal of new business was 
forfeited in the closing days of the year. 
Furthermore, there is an advantage in curtail- 
ing business in the final week of the year. The 
avoiding of setting aside of 75 per cent of the 
premiums written for reserve, a requirement 
of the State Insurance Laws, which applies only 
during the month of December of each year, is 
one of the incentives. With some of the larger 
and older concerns this requirement amounts 
to nothing, while with others it is a material 
factor, because it often ties up more capital 
than can be well spared without impairing 
their basis of operations. 

The volume of business done during the latter 
half of December in the marine insurance mar- 
ket was for the above reasons abnormally light, 
but it is a fact that considerable business was 
being turned down because insurers did not 
want to pay the rate asked. This class of 
business is without doubt being placed on the 
other side, the British companies considering 
the risk less hazardous than do the American 
underwriters. There has been just enough 
cutting of rates in the local market to lead 
shippers to believe that the market tendency 
is downward, and they are insisting on a 
realization in a substantial way of the cheaper 
rates. ' Even though the shipper is willing to 
pay the market rate it does not follow that he 
could place his business here—at least there 
are companies that will accept only the best 
of risks at this time. 


HULL INSURANCE 

That radical changes are to be made in 
British hull insurance policy is indicated by 
the action recently taken by the Institution of 
London underwriters. It is not at all likely 
that there will be any decrease in rates, but, 
on the contrary, strong arguments are being 
advanced in favor of increasing the cost of 
hull insurance. At the conference of the 
London underwriters it was resolved that when 
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values increased over 25 per cent the premium 
charged should be reduced on the excess value 
to one-third of the annual premium on the 
steamer, with a minimum of 20s. per cent. 

More important, however, ‘was the action 
taken in regard to steamers transferred to 
new Ownership. There has been a good deal 
of juggling with regard to these vessels. Under 
the ten per cent increase arrangement, which 
presumably now will come to an end, vessels 
passing under new ownership were granted 
the same privileges as entirely new ships, 
which meant a very great benefit to new 
owners. This has now been stopped, and, in 
the case of a vessel transferred, the basis of 
valuation and rate is to be not less than the 
valuation and the rate paid before the transfer, 
and the change will benefit both underwriters 
and owners. 

New York marine underwriters are not 
satisfied with the hull business as conducted 
on the existing principle. The present premium 
is but a trifle in excess what it was before the 
war, while, on the other hand, the cost of re- 
pairs to damaged vessels has increased 200 per 
cent. That action will be taken in respect to 
hull insurance, by the New York underwriters 
at an early date is the opinion of many who 
are interested in the business. 


PILFERING AND THEFT INSURANCE 


Pilferage of cargo is a matter that is very 
greatly exercising the minds of insurance ex- 
perts in this and other countries, for during 
and since the war this class of theft has multi- 
plied very largely not only at docks, but at 
railways and other centers where goods are 
stored or in transit. It is a risk which insur- 
ance companies desire to see covered to a 
much greater extent than has been the case 
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hitherto, and it is understood that a move is 
being made in the direction of the universal 
inclusion of a pilferage clause in policies. 
For their own protection the insurance com- 
panies must put this business on a sound foot- 
ing, for their losses from this cause have been 
exceedingly great. 

It will doubtless cause surprise among those 
not informed on the subject to learn that ap- 
proximately eighty per cent of the losses 
sustained by marine underwriters are from 
pilfering and theft. When it is considered that 
general marine losses, have been heavy during 
the past five years the magnitude of this class 
of crime can be realized. 


NEW FREIGHT POLICIES 


A new policy which French marine companies 
are now issuing deals especially with “theft,” 
but ignores “‘pilferage.’’ This risk of pilferage 
may, however, be covered separately in return 
for an additional premium. The extra premium 
represents a percentage of the ordinary 
premium and is to be based on a fixed scale. 
In this way it would almost seem to favor the 
exporters of manufactured articles as com- 
pared with the importers of raw materials, 
since the percentage is to be the same in both 
outward and homeward trades, and American 
underwriting experience is that claims for 
pilferage, which are now a very serious item, 
are heavier in the case of mixed general car- 
goes ncluding quantities of high valued goods 
than in the case of cargoes of raw material in 
bulk. Still, the French experience may be dif- 
ferent, and the French form of policy is re- 
garded by our underwriters as an admirable 
example of clarity. 

The British policy excludes the risk of “any 
claim based upon lose of or frustration of the 
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insured voyage, or adventure caused by arrest, 
restraints, or detainments, of kings, princes 
or peoples.” In several respects the new 
French policy is in accordance with the modifi- 
cation of the terms of the insurance effected by 
British underwriters during the past few years. 


CARGO INSURANCE CLAUSES CHANGE 


The attention of underwriters should be di- 
rected to amendments of the Institute cargo 
clauses, which apply to all cargo marine in- 
surances. These have been approved by 
Lloyd’s underwriters and the marine insurance 
companies of London, Liverpool, and Man- 
chester. The exclusion of the risk of ‘“‘frustra- 
tion” of the insured voyage caused by ‘‘arrests, 
restraints, or detainments of kings, princes, or 
peoples,” has now again been made clear by 
the insertion of a new clause, although, fol- 
lowing what was probably the most famous of 
war risk judgments delivered during the past 
five years, it is already excluded in the ordinary 
marine insurance policy. One of the original 
clauses has been so modified that ‘‘in case of 
deviation or change of voyage, or other varia- 
tion of the risk by reason of the exercise of 
any liberty granted to the shipowner or char- 
terer under the contract of affreightment,”’ the 
merchant shall be covered at a premium to be 
arranged. This modification is intended to 
cover the possibility of an increased peril, 
owing to some alteration in the bill of lading 
by the shipping company which was not known 
to the underwriter at the time of the accept- 
ance of the risk. . 


—American Central and Mercantile Fire and Ma- 


rine Underwriters appointed R. H. Shearin special 
agent for Kentucky and Tennessee, with headquarters 
at Nashville, effective January 1, 
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fire on land or sea---loss or damage to ship or car- 
go--collision, fire, theft, or property damage to 
motor car or other vehicle---all are adequately cov- 
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R. R. FIRE INSURANCE 


Belief that the: Business Was Nearly All 
Profit Shown to Be Erroneous 

When the Federal Government took over 
the fire insurance of the railroad properties 
which it had seized, its press agent in Wash- 
ington thought the change would save the 
public a hundred million dollars a year. 
This was absurd, as the premiums paid to 
insurance companies by the railroads 
amounted to only about ten million dollars 
a year, and for most of the time recently the 
business has been unprofitable. The few 
companies which wrote it, however, were 
hopeful for better things and found the 
large premium income a material help in 
reducing their expense ratios. 

It is apparent, however, that the belief of 
the men who made the claim about the enor- 
mous savings to be effected by the Govern- 
ment carrying its own railroad insurance 
was based upon the theory that the business 
was nearly all profit. The losses during the 
closing months of 1919 were very heavy, 
however, making it a bad year for the insur- 
ance companies on such business as they 
had left. The Government, however, shared 
in this increase in losses, and those con- 
versant with the situation say that its claims 
have been enormous during the past six 
months. They estimate that these losses are 
very much larger than the premiums which 
would have been required to insure the 
property in the ordinary way, so that the 
Government and the taxpayers are the 
losers by this socialistic experiment. 

It must be recalled also that the Govern- 
ment gets a 100 per cent loss, while the 
insurance companies usually carried only a 
percentage of the liability, except on cer- 
tain risks. Losses on oils in transit, for 
instance, have been very heavy. The insur- 
ance companies insured the tank cars, but 
did not insure the oils, so that on a fire 
loss of $40,000 their loss might be $5000 
or $10,000. The Government, on the other 
hand, loses all the values. It has had some 
very heavy losses, one car of expensive 
goods which burned costing it 
- $40,000. 

The hazards of the business are shown by 
the fact that the Chicago & Alton, which 
dropped its insurance at the orders of the 


recently 
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Government, had one loss shortly after- 
ward which cost it more than three years’ 
premiums, in addition to the usual number 
of small losses. 
more in three months than its entire annual 
premium. It is probable that the Govern- 
ment does not know just what its fire losses 
have been. Under its procedure, the roads 
on which the losses occur settle them at 
their convenience, charge them in their ac- 


Another large.road has lost 


counts, and the Government learns of them 
when the accounts are finally received. So 
far as is known, the Government has estab- 
lished no system for estimating what the 
premiums would have been on the property 
insured by it, so as to make a just compari- 
son with the losses paid and estimate what 
its experience has been. It is apparently 
going it blind, paying the losses as they 
occur, and with no knowledge of whether 
the experiment is profitable or unprofitable, 
since the taxpayers pay the bill in the long 
run. It is believed that the transfer of the 
railroad properties from private control to 
that of the Government has materially re- 
duced the care of the property by the em- 
ployees and those in general charge. They 
no longer have the pride in their individual 
system and its record that they did for- 
merly, as it is all under Government control; 
promotions are not dependent upon special 
care and vigilance, and the inefficiency inevi- 
table with political control is already show- 
ing its results in this important feature. 


Agricultural Insurance in Kansas 


The Kansas Insurance Department has 
asked the Hartford Insurance Company to 
show by what right it can write acreage and 
investment insurance in Kansas. This is a 
new form of insurance which covers the 
loss of seed and rent for ground 
where the crop may be destroyed or dam- 
aged by floods, insects, drouth, disease, frost 
or winterkill. It does not contemplate any 
coverage on hail, fire The 
company has just begun to write this busi- 
ness in Kansas. The charter of the Hart- 
ford, as filed with the Kansas department, 
does not show that it has any authority in 


labor, 


or tornado. 


its home State to write this class of busi- 
ness. 


Fire Insurance 


Howard P. Moore Back After Globe Tour 

Howard P. Moore, assistant secretary of 
the Home of New York, completing the last 
lap of his tour of the world in the interest 
of the American Foreign Insurance Associa- 
tion, arrived in New York just in time to be 
able to spend Christmas with his family. 
Insurance men who have never traveled 
abroad extensively, or who have not an in- 
timate knowledge of the insurance laws of 
various countries, will not appreciate all the 
difficulties which Mr. Moore experienced. 
The result of his tour is that twenty of the 
strongest American fire companies have the 
way paved for them to conquer new worlds. 


North British Opens Brokerage Departments 

The North British and Mercantile inaugu- 
rated three brokerage and service depart- 
ments last week in New York, Chicago and 
San Francisco. George P. Davis will man- 
age the New York department, George H. 
Batchelder the Chicago department and R. 
W. Osborn the San Francisco Division. 
The North British fleet 
a position to solicit business from associate 
brokers in any section of the country, and 
will be able to handle riss which the com- * 


will now be in 


panies’ agents may control outside of their 
own locality. 
Brokerage Firm Announces Changes 

A. William Roamer, lately of Marsh & 
McLennan and Johnson & Higgins, and 
more recently with Huff, Dreyer & Com- 
pany, assumed management of the office of 
Stephens & Company, New York brokers, 
January 1. Morris Barasch and Charles S. 
Rosenweig are to devote their attention to 
specialty lines and John Eisler is to super- 
vise the schedule and rating department 
with Joseph T. Neary, continuing in charge 
of the placing department. 


M. E. Moriarty Appointed 


M. E. Moriarty, assistant secretary of the 


Fidelity-Phenix Fire of New York at the 
Chicago branch office, has also been appointed 
assistant secretary of the American Eagle 
Fire and the Continental of New York. 

—D. R. Jencks, who has been in the insurance busij- 
ness at Elgin, IIl., since 1884, died recently at the age 
of 72 years. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14. 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 




















Auto and Marine Insurance 


Cut in Fire Rates in Texas 

As a result of a hearing held recently on 
the subject, the Texas Fire Insurance Com- 
mission has granted the application for the 
reduction in the Key Rate charge from one- 
half to one-third, applying on dwellings, 
barns, private automobile garages and other 
outbuildings in, connection therewith and 
on contents thereof, and on apartment 
houses of less than three apartments and 
rated under the dwelling schedule. The 
effect of this order is to reduce insurance 
rates approximately ten per cent from the 
present rate. 

The Commission also granted the applica- 
tion filed by Hornberger, Schmitt & Com- 
pany, general agents of San Antonio, on be- 
half of several fire insurance companies, for 
the withdrawal and cancellation of special 
rates filed recently by them, applying on 
dwellings in Navaroo, Hays, Karnes, Bexar, 
Comal, Travis, Guadalupe, De Witt and in 
any other counties in which such special 
rates for these companies may be in effect. 


Benzoate of Soda 

A recent fire in Cherry street, New York, 
in which benzoate of soda was involved, at- 
tracted attention to this particular material. 
The book entitled “Fire Insurance Inspection 
and Underwriting” (second edition), by C. C. 
Dominge and W. O. Lincoln, contains the fol- 
lowing: 

“Benzoate of Soda—Toluol is brought to 
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plant in steel drums; glass carboys are filled 
three-fourths full, and five or six of them are 
placed in a circle with incandescent electric 
lights of considerable power in the center. 
Chlorine gas is allowed to run through pipes 
to the bottom of carboys and is absorbed by 
the toluol, To this compound is added lime 
and the product distilled in a steam still. Ben- 
soldehyde is at first given off, and then benzoic 
acid, and filtered. Following this it is again 
distilled (sublimed) and made reasonably pure. 
The benzoic acid is mixed with carbonate of 
soda, giving benzoate of soda. (J. M. 
Donald.)” 


Fire Prevention Campaign Under Way 

The National Association of Insurance 
Agents announces that in co-operation with 
the National Board of Fire Underwriters it 
is mobilizing its local organizations in sup- 
port of the fire prevention campaign which 
Supervisor T. Alfred Fleming of the Board 
has already launched. Mr. Fleming ad- 
dressed a meeting at Baltimore on January 
6, and will speak at Syracuse on January 
I2 and 13; and in Boston on January 31. 
Local associations in each city affiliated 
with the National Association of Insurance 
Agents will participate actively in these 
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AUTOMOBILE AND 
MARINE INSURANCE 


Companies New to Texas 

The Department of Insurance and Bank- 
ing of Texas has granted a license to the 
Minneapolis Fire and Marine Insurance 
Company of Minneapolis, Minn., to do busi- 
ness in Texas. The company has a capital 
stock of $200,000 and surplus of $65,000. 

The American Merchants Fire Insurance 
Company of Kansas City, Mo., has also been 
licensed to do business in Texas. It has a 
capital stock of $200,000 and surplus of $50,- 
ooo. : 








Stockholders Go to Law 

The Automobile Abstract and Title Com- 
pany of Detroit, which has been involved in 
litigation for a number of months, is in the 
courts again. C. L. Snyder, the president, 
was victorious in the first litigation begun 
by a number of the stockholders. Other 
stockholders have now secured an injunc- 
tion preventing President Snyder from 
handling any of the affairs of the company, 
disposing of its assets or interfering with 
the board of directors. The complainants, 
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have retained their services. * 


SURPLUS, $959,552. 





20 






Fire Insurance Co‘ 
w OF Pitrseuac. Pa 


agus 


Obviously business relations are but temporary when other than 


Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. 


Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 
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charging that Mr. Snyder has assumed com. 
plete control of the company, ask for an 
accounting and for the canceling of part 
of his holdings. 


Excess Commissions a Thorny Problem 

General and local agents’ commissions 
in the South are receiving the attention of 
numerous conferences in the offices of the 
National Automobile Underwriters’ Confer- 
ence this week. Competition of non-Con- 
ference companies is one of the most diffi- 
cult problems to settle. The most direct 
solution is to let agents decide whether they 
will represent non-Conference companies 
and continue on an excess commission 
basis, or whether they will repudiate the 
non-Conference companies and live up to 
the commission rule. They will be required 
to surrender their fire connections if they 
choose the former. In view of this, it is 
expected that most agents will show a 
preference to serve the Conference com- 
panies. 





Record Motor Truck Policy 
H. M. Messinger of C. G. Valentine & 
Co., New York, brokers, has written a 
record motor truck policy to cover ap- 
proximately $20,000,000 of cotton domestics 
owned by the American Printing Company. 
The policy runs for a year and covers theft, 
pilferage, fire and the contingency of trucks 
falling out of a ferry boat. The policy was 

written in the United States Lloyds. 








“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Group Insurance Pelicy for Casualty Com- 
pany Employees 

The Continental Casualty has established 
a system of life insurance disability benefits 
and retirement pensions covering a!l of its 
employees. The Continental Welfare Asso- 
ciation, an organization of its employees 
which has charge of various forms of wel- 
fare work, will admjnister and distribute the 
fund, the entire expense being paid by the 
company. The employees are graded into 
classes according to length of service. The 
disability benefits range from three months 
for the beginners to life after ten years’ 
service. All employees after one year of 
service receive life insurance to the amount 
of one year’s salary and after ten years 
there is a pension payable to widows for 
life. Male émployees are eligible for re- 
tirement at the age of sixty, and female em- 
ployees at the age of fifty, the retitement 
pension being determined by length of ser- 
vice and salary, with limits of $30 and $300 
a month. 








New York Claim Association Annual Meet- 
ing Next Week 


Arrangements have been made for the 
sixth annual meeting and dinner of the New 
York Claim Association to be held this year 
at the Yale Club on January 14. The speak- 
ers will include Secretary of State Francis 
M. Hugo, Edward F. Boyle, chairman New 
York State Industrial Commission, Col. 
Lewis T. Bryant of the New Jersey Accident 
Board, and Faulkner J. Hill, chief counsel 
Fuller Construction Company. This asso- 
ciation’s membership now comprises fifty 
of the leading casualty, mutual and self-in- 
surers of New York State. Election of 
officers will precede the dinner. A commit- 
tee report on the “runner” evil in New York 
will be read. C. P. Tibbett of the American 
Mutual is president, C. A. Timewell of the 
Standard treasurer, and A. A. Chapman of 
the Interboro Mutual secretary. 


Expert in Insurance Medical Work 

R. D. MacKinnon, M. D., who has just 
returned from duty with the Siberian Brit- 
ish Medical Service, has opened offices in 
Philadelphia and will devote himself ex- 
clusively to insurance work, specializing 
in compensation, accident, health and lia- 
bility cases. Dr. MacKinnon’s record is 
an unusually interesting one. Beginning 
as medical counsel to the Royal Indemnity 
Company in San Francisco he came subse- 
quently to New York as assistant to the 
company’s chief medical examiner. He re- 
signed to go to Washington as Medical 
Superintendent of the War Risk Insurance 
Bureau, and later entered the Canadian 
Army Medical Corps. 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connectiin with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 


for Integrity in its business deai- 
ings. 


REINSURANCE CO. 


: 
AMERICAN 
| HANOVER BANK BUILDING 


packed by an excellent reputation : 
5 





Recommend Uniformity in Reporting Expe- 
rience Data 

The actuarial committee of the National Coun- 
cil on Workmen’s Compensation has recom- 
mended to insurance departments the adoption 
of a uniform system for reporting experience 
data for rate-making purposes under the heads 
of ‘‘Mechanical Form of the Blanks,” “Data” 
and “Schedule in General.’”’ The committee’s 
memorandum goes into complete detail, demon- 
strating that a very exhaustive study of the 
most efficient means of reporting the Schedule 
“Z’ requirements has been made. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 








Semi-Annual Statement, 
December’31, 1918 


(Condensed from Statement to U.S. Treas Dept 


Admitted Assets... $2,770,083 .82 
Lia. and Reserves.  1,288,016.46 
CEA is ino 5d 1,000,000 00 
Gea. see vin 482,067 36 


-. Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 

















Casualty, Surety, Etc. 


Business Mens Accident Association 


Meeting 
The eighth annual convention of the Busi- 
ness Mens Accident Association 1000 Club 


took place last week at Kansas City, Mo. 
The attendance was approximately one hun- 
dred, 1919 having been by far the biggest 
year in the company’s experience, and having 
resulted in an income excess of $1,200,000, 
while the company’s assets at the close of 
the year exceeded $500,000. 

An excellent programme 
ranged, including addresses and discussions 
by officers and big producers of the company. 
An interesting feature was the banquet at the 
Hotel Muehlebach, Thursday evening. 


had been ar- 





J. R. Buckton Joins Oklahoma Agency 

J. R. Buckton of Brooklyn, N. Y., former 
manager of the insurance division of the 
United States Housing Corporation, and more 
recently manager of the compensation and 
liability department of the Contractors Service 
Corporation, has joined the T. E. Braniff Com- 
pany, general agents at Oklahoma City, Okla. 


Iowa State Traveling Mens Association 

The annual meeting of the Iowa State 
Traveling Mens Association will be held at 
Des Moines on January 17. Several pro- 
posed amendments to articles of incorporation 
and by-laws will be voted upon, and directors 
will be elected. 





Compensation Rating Board Meets To-Day 

The annual meeting of the Compensation 
Rating Board is scheduled for 2 P. M. to-day. 
The report of the manager and of the com- 
mittees will be submitted and elections to the 
governing committee held. 


Dividends to Be Paid to Empire State Surety 
Creditors 

Superintendent Jesse S. Phillips of New 

York has petitioned the court to make pay- 

ment of a forty-five per cent dividend to the 


A BOOK YOU CAN’T AFFORD TO MISS 


The Real Estate Educator 


By F. M. PAYNE—New Edition 


A repository of useful information for ready reference, 
especially designed for Real Estate, Investors, Operators, 
Builders, Contractors,;Agents and Business Men. 


The New Edition contains The Torrens System of Regis- 


tration, Available U. S. Lands for 
Homesteads, The A B C’s of Realty, 
Mechanic’s Lien, Workmen’s Com- 
pensation Act, Income Tax Law, 
Employer's Liability Act, Statute 
of Frauds, How to Sel] Real Estate, 
How to Become a Notary Public or 
Commissioner of Deeds, and other 
useful information. 


Iti gives in the most condensed and practical form 
the essential ‘‘Pointers’’ of Real Estate transactions. 
The cost might be saved 500 times over in one trans- 


246 Pages; Cloth, $1.50 Postpaid 


THE SPECTATOR COMPANY 


135 Wiiu1aM STREET 
YORK 


action. 


Cuxicaco OFFICE 
InsuRANCE ExcHANGE 
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insurance creditors of the Empire State Surety 
Company, which has been in liquidation since 


1912. The ability to distribute so considerable 
a dividend was not foreseen by creditors. The 
low cost of liquidation is attributable to Super- 
intendent Phillips’ successful management of 
the Empire Surety’s affairs. The assets of 
the company total $555,083. 


Surety Underwriters Meet To-day 
The Surety Underwriters Association of 
the City of New York holds it January 
meeting to-day at noon, at the Railroad 


Club. 


Commonwealth Casualty’s New Building 

The Commonwealth Casualty Company, Phila- 
delphia’s oldest casualty company, is now oc- 
cupying its new building at 204-206 South Fifth 
street, Philadelphia. This building is four 
stories in height and covers 9600 square feet. 

The company’s statement, as of June 30, 1919, 
shows assets of $692,352, with a capital of $250,- 
000 and a net surplus of $129,867. The company 
had paid more than $1,250,000 for claims since 
organization. It is expected that soon the 
company’s capital will be increased _ to 
$300,000, and by April 1, 1920, to $350,000. The 
company writes accident, sickness, automobile 
and teams insurance. 


E. D. Sadler Becomes Brooklyn Manager 

Edward D. Sadler, assistant manager of the 
Metropolitan branch of the American Surety 
Company of New York, has been appointed as 
manager of the company’s Brooklyn branch 
office, succeeding Edward Poole, deceased. Mr. 
Sadler has been in the employ of the company 
for more than eighteen years. He is succeeded 
as assistant manager of the Metropolitan branch 
by Louis Papen, who entered the company’s 
service in 1904. 


Continental Live Stock Organizing 
The Continental Live Stock Insurance Com- 
pany is in process of organization at Sioux City, 
Ia. It is proposed to have a capital and surplus 
of $1,000,000 and to specialize in hog insurance. 
John R. Ricketts is president; G. H. Bliven and 
H. A. Barr are secretaries, 





Thursday 


» Maryland Casualiy to Increase Capital 

A meeting of the stockholders of the 
Maryland Casualty Company will be held 
on January 13 to approve the proposition 
of the board of directors for increasing the 
capital stock to $3,500,000. The plan calls 
for issuance of 60,0000 shares at $50. One 
half of the $3,000,000 proceeds will go to 
capital and the other half to surplus. 





F. J. Menig Goes With Hartford Accident 


Frank J. Menig has been appointed by 
the Hartford Accident and Indemnity Com- 
pany assistant superintendent in the surety 
department at its New York office. He was 
formerly connected with the National 
Surety Company as assistant secretary, and 
superintendent of public official department. 
Commercial Casualty Plans Capital Increase 

The Commercial Casualty of Newark, 
having in view an extension of its lines to 
include burglary and compensation, will in- 
crease its capital from $500,000 to $600,000. 
The stockholders will meet on January 21 
to pass on the proposition. 





Ohio Casualty to Begin Writing Soon 

The Ohio Casualty of Hamilton, Ohio, which 
was incorporated on November 1, with $200,000 
of capital and $100,000 surplus, expects to begin 
business about January 15, writing full coverage 
automobile policies. 

Accident Conference Meets in February 

The Health and Accident Underwriters Con- 
ference will hold its mid-winter meeting at Des 
Moines, lIa., on February 24 to 26, according to 
an announcement sent out by Secretary W. R. 
Sanders of the American Liability. 





—The American Mine Owners Mutual of Hunting- 
don, Pa., is contemplating entering Virginia, with a 
view to writing compensation. 


—The Burglary Association of Canada has been 
formed, the officers being: President, A. E. Kirk- 
patrick; vice-presidents, Robt. M. Welsh, E. E. Bur- 


gess; secretary, T. D. Hutchinson; treasurer, F. H. 


Roden. 





THE ONLY BOOK OF ITS KIND 


The Vest Pocket Lawyer 








What you NEED 


what you WANT 
to know—placed at 
your fingers’ ends. 






































JUST AS THE LAWYER ADVISES 


You too can know the law 


Ask Any Question—This Book Has the Answer 
360 Pages, Cloth $1.00 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 


Here at last—in a single volume—a com- 
plete law course—clearly analyzed in un- 
derstandable English. It isa daily guide 
—a manual of reference for the business 
man—the law student—the justice of the 
peace—the notary public—the clergyman 
—the merchant—the banker—the doctor. 
This Book Will Save You Many a Ten 
Dollar Bill. 





The Vest Pocket Lawyer 
Contains thousands of law 
questions with answer to 
each. 








What to do—what to avoid 
ow to draw up legal forms 


“Leather Gilt $2.00 
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Farm Mortgage Service 





During the last four years the overwhelming desire for stocks which offered large 
but speculative returns has been the striking feature in the investment market. 


The high cost of living, the prevailing inflation, proved facile arguments for anyone 
the least inclined to speculate. 


But the war is over and the days of excessive profits and dividends are passed. 


The investor now must consider very carefully whether he prefers the speculative 
risk or a fixed dependable income. 


The carefully placed Farm Mortgage is again coming into its own. 


It represents a First Lien on a productive farm with the markets of the world today 
eagerly seeking its products at record prices. 


Our Farm Mortgages are closed with our own funds and have behind them character 
and prestige, sound judgment and wide knowledge of local conditions. 


' These are the results of many years of successful experience in the farm Mortgage 
field. 


If you are looking for a fixed, dependable, income it will pay you to write us. 


Our Farm Mortgage Service offers you securities of real intrinsic merit that cannot 
be manipulated and are just the investment for the ultra careful investor who places 


safety above everything else. 





A Mortgage on that GREATEST NECESSITY 


which produces the 
Must be, and is, the BEST SECURITY 

















Let us send you the names of some private investors, trustees, executors, life insurance 
companies and financial institutions who rely upon our Service. 


THE F. B. COLLINS INVESTMENT COMPANY 
Paid up Capital $250,000 
OKLAHOMA CITY OKLAHOMA 
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Agency Wants 








Wanted! Accident Insurance Salesman 





' We want to get in touch with a 
successful Accident Insurance Sales- 
' man. A great opportunity for you 
to secure a general agency for 
vourself. We can give 
you the best mutual con- 
tract on the market to 


sell. Write $% &%§ 






AMERICAN INSURANCE UNION 
COLUMBUS, OHIO 


——————EEE EE ee 




















| Stock Salesmen Wanted 


If you are a high-class» experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg,, New Orleans, La. 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Ine., New Orleans, La. 


REPRESENTING 
American Eagle . . Maryland Casualty 
‘ A yg as fond ine New York Plate Glass 
ritish-Amer. Assurance Phil i 7 i 
Bade Phone Ne aco Underwriters tot aueny 


Insurance Underwriters 


BROKERS LINES SOLICITED 


J, L. MITCHELL 


is prepared to successfully negotiate and finance the resinsurance or Con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Automobile Insurance 





Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 3 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 








Prominent Agents and Brokers 








RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 














LANCASTER OFFICE: PHILADELPHIA OFFICE: 
12-16 W. Orange St. 339 Walnut Street 
F. JANSSENS 
* Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 
2 Courte rue des Claires 28 rue St. Michel 
Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
865 Nassau Street New York 


MILES M. DAWSON & SON. 





CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 


J. H. NITCHIE 





ACTUARY 


19 SOUTH LA SALLE STREET 
1238 Association Building 
Telephone. Central 3462 CHICAGO 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET CHICAGO 





Telephone, Randolph 918 





NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P.B. DUTTON, MGR., ROCHESTER 























FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 
CHEMICAL BUILDING ST. LOUIS, MO. 
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Actuarial 





Actuarial 








E. VINEBERG 


Fellow Actuarial Society of America 


CONSULTING ACTUARY, INSURANCE 
EXAMINER 


HARRIS 


First National Bank Building CHICAGO 





JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 





F M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burns & SpmakMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





yw C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 38761 





WwW, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 
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Insurance Lawvers 


=z 








IRELAND 


GEORGE McILDOWIE & pt gy nice oy es Iscland 
Neal Tink a ees rey y Bn Canul at Belfast. Cables: Melidowie. Belfas 





Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 

R. L. NASE 


Liability Territory 


Compensation ; : Virginia 
— ent Adjuster for Casualty Companies —. 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 














NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


GRESHAM ENNIS, Vics-Prss. 
J. B. GUTHRIE, Secrerary 


Cc. P. STEWART, PRESIDENT 
F. L. BROKAW, TREASURER 





Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal. 


SEELEY & CO., ManacErRs 


Western Department. 
Insurance Exchange Bldg., 
Chicago, Ill. 
H. H. INGALLS, MANAGER 














D. Powers, President Darwin W. Johnson. Sec’y and Treas. 
Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. Industriai dept 


L 
Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth Si. 
Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 
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NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


C. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY Ist, 1919 


5 ASSETS 
Municipal Bonds and Stocks‘(Market Value)............. 


$308,163.00 
Sable Cin OI OU 1G DATED... « o 5065. 0000 s0.c0necc cs sc ses 1,409.83 
Premiums in course of colleotion............eeecescceees 4,681.91 
Interest accrued...... Pcabws ce ndewse sae Maar eip aces 2,777.05 
NUE NEN ID ARIEL SP LUAINED 6 5:6 0 6 00.900 00's 560: 04500900 0000010 3,500.00 
NRE 65.55 oe ShaoS ee oeee eee eenwe ee ueeSeeeee $450,531.79 
LIABILITIES = 
Reserve for unpaid losses...............2006 $8,000.00 
Reserve for unearned premiums............. 183,263.69 
$191,263.69 
Or ree ee rr 259,268.10 
MN cb Scns SoskonsnesSneneies omar eeneeoneaens $450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D. C. 


Risks accepted throughout U. S. and Canada 














To the Man Who is Willing—and Will 


Ss, nt 
CRRENDER aT SAN JAC’ 





> — 
<AUMONT -TE 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : : : BEAUMONT, TEXAS 

















ATLANTA, GA. 


WILMER L. MOORE, President 


Good territory for live agents. 
Liberal contracts direct with the Company. 


Policies include Double Indemnity and _ Disability 
benefits. 
ROBERT F. MOORE, Agency Secretary 








The Company that 


LEADS THEM ALL IN KANSAS 





Is closing the most successful year’s business 
in its entire history. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 











Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 
PLATE GLASS—BURGLARY 


ACCIDENT—HEALTH 
INSURANCE 








EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 








SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 











A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 

















NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 
HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 
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Preliminary Announcement 





New, Improved and Enlarged Edition of 


FIRE INSURANCE INSPECTION AND UNDERWRITING 


By C. C. Dominge and W. O. Lincoln 


Associate Members, National Fire Protection Association Members, Insurance Society of New York. 
Mr. Dominge is New York City Undcrwriter and Manager and Mr. Lincoln is Chief Inspector for one of the largest 


fire insurance companies. 
The first edition of this most valuable reference work for fire insurance inspectors, underwriters, 
students, etc., as well as for firemen and others interested in the safety of life and property, having been 
exhausted, a new edition will soon ke issued which will treat 


over 500 Additional Subjects 


besides enlarging and improving the data presented in relation to many of the 2700 different topics covered 
in tle first edition. Included are such Special forms of insurance as use and occupancy, rents, improve- 
ments, leasehold, legal, liability, profits, riots and strikes, and the fire policy. 





Numerous New Illustrations 





will also ke fresented in the second edition, as revised and enlarged. 


In general, the plan of this book, in which subjects are arranged alphabetically and well cross-indexed, 
is to make available for instant reference a vast amount of information relating to the fire or explosion 
hazards inkerent in manufacturing processes, in chemicals or other materials, and to define many terms 
used in the business of fire underwriting. Practically every important special hazard is described. The 
whole book is written in clear, non-technical language, that may be readily understood by any reader. 


The ability to promptly secure information, such as is presented in this book, will enable the under- 
writer to determine whether or not a risk is likely to prove a profitable one. 


Consider the subject of ““Water,’’ for example. Water is usually regarded as being the principal 
agent for extinguishing fires, but, as shown in the new edition of Fire Insurance Inspection and Underwriting, 
it should also ke considered as an element of fire danger under certain circumstances. It is therefore 
important that the Inspector, Underwriter or city fireman be well posted upon this subject. 


The manuscript of the New Edition of 


FIRE INSURANCE INSPECTION AND UNDERWRITING 


has not only been carefully revised and extended by the authors, but has been reviewed by chemists and 
technical fire insurance men, with the idea not only of making it a 


COMPREHENSIVE GUIDE AND REFERENCE WORK 
but of thoroughly verifying the information given. In no one other book is there given such a variety of 
useful, condensed facts for the guidance of experienced underwriters, as well as of students, as in this ex- 
cellent work. 


Advance orders for the Second Edition are now being taken. 


PRICES: 
Flexible binding.................... $5.00 De luxe edition, thumb indexed........ $6.50 


THE SPECTATOR COMPANY 


PUBLISHERS 


CHICAGO OFFICE 135 William Street 
Insurance Exchange NEW YORK 
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THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street i oceans a BOSTON, MASS. 


i . C. MANSFIELD, Sec’y & Treas. 
— EDGER TOBERT KING, mor a Agencies ‘ , 

A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms_of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 














The greatest automobile 
state in the Union today 
is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 


Full coverage automobile insur- 
ance at reduced rates. 


MANSFIELD,OHIO. 





























NATIONAL AMERICAN LIFE INSURANCE CO. 


Greater, stronger and more progressive than ever 


Invites the support of the people of Iowa, and cor- 
respondence from capable experienced life insurance 
men, who can write business in this territory. To 
such a very favorable contract will be offered. 


Address L. H. Koch, President, 
Burlington, Iowa. 





WESTERN DEPARTMENT 
76 West Monroe Street 


210th Year 


SUN 


INSURANCE OFFICE 
OF LONDON 





FOUNDED 1710 





United States Branch: 54 Pine Street, New York 
PACIFIC DEPARTMENT 


CHICAGO SAN FRANCISCO, CAL. 











N. W. Cor. Sansome and Sacramento Sts, 








THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S.R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 








N. Blackstock, Pres. 





Baird Pallette, Gen. Mgr. H. Perk, Jr., Sec’y 


COMPLETE COVERAGE 


Automobile 
Insurance 


guternational Jndemnitp Co. 
Home Office: Los Angeles 





— 

















National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
“*More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary €@ General Manager 
ALBUQUERQUE, NEW MEXICO 

















ACTUARIAL STUDIES 


Study No. 1. ‘“SSOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.” Price $1.25 plus cost of delivery, 
Study No. IV. ‘*GRADUATION OF MORTALITY AND OTHER 
ABLES.” Price $1.25 plus cost of delivery. 
_ These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 
Chapter on “‘ Disability Benefits’”” (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters ‘‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics” (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cuicaco OFrFIcE 135 WiLL1AM STREET 
InsuRaNcE ExcHancE NEW YORK 























Surety and Fidelity Bonds 


Casualty Insurance 








| BONDS INSURANCE: 
Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth cf this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


533i FOR ty 5 12.¢ 


15, ET 1,51 12.92 
10,6 19,509.09 
30,851,022.01° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loar bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER Hi, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’! Aats. 
15 William Street, New York City 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 





SAFETY for 
THE WIDOW’S MONEY 


Through The 


* MONTHLY 
: INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. J. A. WALKER, Secy. 

















PHC N IX ASSURANCE COMPANY, 
LIMITED, OF LONDON 
(ESTABLISHED 178 
FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNAD 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL 
HEAD OFFICE FOR THE UNITED STATE 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 


—SPRINKLER 
MMOTION 























FARM LOANS 


FIRST MORTGAGE LOANS 


Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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5 Q WE WANT AGENTS 

to push our five-pointenine policies. 
‘ Excellent Iowa territory and liberal 
£ ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 





Horace R. Wemple 
President 


RE- 
NORWEGIAN 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York 


Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
INSURANCE 


ATLAS INS. CO., Lid. 


New York 

















Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30.... .......$13.00 eS Ser $14.50 
PED oi cces scat $16.00 POE sical $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 








RE-INSURANCES 


WILLIAM C. SOHEIDE & CO. 


(iN 


HARTFORD, CONN. 


ee 
Casually Life 


OCORPORATED) 








A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

‘“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 














Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte®) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 
W. W. LANE, Secretary. A. E. WERKHOFF, President 


Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it 1s now generally conceded to be 
“tone of the leading Indastrial life insarance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates ara Terms to Agents 











WANTED 


Producers who desire the best monthly premium Health_and Accident 
P licies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY «= = = DETROIT,"“MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY ~- = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 











30 





PIONEER LIFE INSURANCE CO. OF AMERICA 
Kansas City, Mo. 


POLICIES THAT SELL 


Double Indemnity for 


Total and Permanent disability benefits, 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy loan insurance. 


TERRITORY OPEN 


John W. Cooper, President. 


accidental death. 


Freedom, occupation and travel. 
IN MISSOURI AND KANSAS. 

















bees 


Stability with Fraternity 





THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 


MODERN LIFE 


ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 


V. A. YOUNG, Suprem 


INSURANCE CONTRACTS 


e President, LAWRENCE, KANSAS 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


AND LEADING LIABILITY INSURANGE COMPAayY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hillese Resident Mgrs. for N.V. State, 56 Maiden Lane, N.Y. 
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SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘“Oldest and Best’ 


Has openings for good debit men and business 
producers. 


P, O. BOX 884 BIRMINGHAM, ALA. 


ataiaaaiataaas LIFE INSURANCE COMPANY 





BALTIMORE. MD. 
WILLIAM O. MACGILL, PrEsIDENT. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 





FIRE ASSOCIATION of Philadelphia _ 


Organized Cept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 
Capital $1,000,000.00 
Reserve and other Liabilities 
Net Surplus 
Surplus to{Policy Holders 
E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. _ 
JNO. B. MORTON, 2d Vice-President. 

M. CG. GARRIGUES, Secretary and Treasurer 

KELLY. JR., Assistant Secretary. 
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CONTRACTS for 
MEN OF ABILITY 


PURE LIFE 
INSURANCE 
PROTECTION 








‘‘OUR BONDS GUARANTEE INTEGRITY”’ 


CASUALTY 
INSURANCE 


SURETY 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














LONDON AND LANCASHIRE FIRE 
INSURANCE COMPANY, L1p. 


OF LIVERPOOL, ENGLAND. 


ws 
LONDON & 
LANCASHIRE 
FIRE 


*. INSURANCE COMPANY 


eit ETO. 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET 


A. G. McILWAINE, Jr., Manacee 








GEORGE WASHINGTON LIFE INSURANCE CO. 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 

- SUCCESS to wide awake Insurance Salesmen. aes 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 











COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 
NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 














ESTERN ASSURANCE 
OF TORONTO 


FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES—MARINE AND TORNADO INSURANCE 


COMPANY 


Incorporated 1851 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1919 


$4,693,580.53 

SURPLUS IN UNITED STATES $1,733,616.33 
TOTAL LOSSES PAID IN UNITED STATES FROM 

1874 TO 1918 INCLUSIVE $45,098,883.86 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 
A New Book By William Alexander 


To be issued Shortly 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


‘HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


; THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a.century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


_ As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


_His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as 





HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 





















-This new book, handsomely printed and substantially bound in cloth, will be of the a. a 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. 1 

. RG 35 William St. 
Price, $1.75 per copy. , NEW YORK 

Orders for How To SELL INSURANCE will be filled when published according Please send me 

to the priority of their receipt. Liberal discounts in quantities. = j= GY __ sesesese copies of 
HOW TO SELL 
PUBLISHED BY INSURANCE 










$1.75 per copy 


THE SPECTATOR COMPANY 








for which I agree to pay 














Chicago Office 135 William Street 








Insurance Exchange NEW YORK 


















If an Agent state 


CC SEE oe nema cape er ener: 
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